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AnHoTanusa
IIpeamet. IHCTpYMeHTbI MapKeTMHIOBbIX KOMMYHMKALIMIA, 6a3UpyIOIIecs: Ha
MpPYMEHEHUM TEXHOJIOTMM HepOMapKeTMHra WU MO3BOJISIoNe OpeHgaM

CcOo3naBaThb MNPOAYKTHI, MaKCMUMMaJIbHO COOTBETCTBYIOIINE 3amnpocam
MTOKYTIaTeJIeN.
Hemn. OmpeneneHne  BOCHPUATUS — MOTPEOUTENSIMU  OUHAMUUECKOTO

PEeKJIaMHOTO KOHTEHTA B KaTeropuu MpOAYyKTOB MATAHMSI.

Metogosorusi. B mporiecce mccienoBaHMs  MCIONb30BaIUCh — METOMbI
CpPaBHMUTEJILHOTO aHaju3a, CMHTe3a, a TaKkKe IUAJIEKTUUYECKUI MeTO[.
[TpumMeHeH CUCTEMHBIN MOAXOM K OleHKe JaHHbIX, IPOBEIEHO MapKeTHHIOBOE
aHKeTHPOBaHNE.

Pesyibrarbl. M3/105keHbl TEOpeTHUECKMe MOOXOAbl K Pa3bsSICHEHUIO TepMMHA
«HelipoMmapkeTuHr». OmnucaHbl OCHOBHbIe METOIbl M TEXHOJIOTUM,
[IpUMeHsIeMble B HEJIPOMapKETUHIe, KOTOPbIE€ HAIOT BO3MOKHOCTb OLIEHMBAaTh
TaKye ITOICO3HAaTe/IbHbIE PeaKkiyy, KaK YPOBEHb BHMMAHMS ¥ 3MOLVOHAIbHOM
BOBJIEUEHHOCTM, AKTMBalMsl MaMsaTi. [IpencTaB/ieHbl UTOrM SMIIMPUAYECKOTO
MCC/IEIOBAHUST  BOCIPUSTUSI  PECIIOHAEHTaMM COBPEMEHHBIX PEKJIaMHBIX
POJIMKOB.

BoiBoapl. lcronb3oBaHue TpamuiMOHHBIX METOOOB MapKeTMHIa He Bcerga
IIPUHOCUT OXMOAeMble pe3yabTarTbl. lIpuMeHeHMe MHCTPYMEHTOB
HEJIPOMapKeTUHra MMeEeT IMEepCIeKTMBbl B M3MEpPEeHUM CO3HATeJIbHOM U
6ecco3HaTeIbHOM  peakuyuy IOTpebuTesneil Ha JTame paspaboTKu U
MIPOIBVIKEHMSI IPONYKTOB.
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BBenenne

CoBpeMeHHbIe YCIOBUSI DPa3BUTMS PBIHKA XapaKTEPU3YIOTCS DPSIOM OCOOEHHOCTEN.
C opHOM CTOPOHBI, AMHAMMYECKMI POCT aCCOPTUMEHTA TOBApOB, Pa3HbIX MO KaueCTBY U
IIEHOBOMY JMAara3oHy, MPOTUBOPeUYNBbie MHOOPMAIMOHHbIE TIOJSI MEKIY HUMM, a TaKKe
BIMSIHME Dsia APYyruX (HaKTOpPOB 3aCTaB/SIIOT MOKYTIATe sl Bcepbe3 3ayMaThCsl O BbIOOpe
nponrykTtoB. [IpuHMMas pelieHne B 1osb3y KaKOro-JiMbo ToBapa MM yCIYTH, TOKYyTaTeb
HAXOOUTCS IO, BO3[IENCTBMEM COLMOKY/IBTYPHBIX, JTUYHOCTHBIX, IICUXOJOTUYECKUX U
MapKeTMHTOBbIX (PAKTOPOB, KaXkAblii 3 KOTOPBIX MOKET OKa3aTh pelllaioliiee BIMUSIHME Ha
BEJIMYMHY U CPOKU MOKYTIKU.

C nOpyroii  CTOpOHBbI, HabiOmaeMoe  yCWJIEHMEe  KOHKYPEHLMM  BBIHYKIAeT
MMPpOU3BOACTBEHHbIC TMPEANPUATUA WMCKAaTb METOAblI COXpaHEHMA CYLIEeCTBYIOIINX U
MpPUBJIEUEHNMsI HOBBIX IIOTpeOMTEesIel, a TakKXke BBbIXOJAa Ha HOBbIE PBIHKM COBITA.
B KkauecTBe TakMX MHCTPYMEHTOB BCe dallle IPUMMEHSIIOTCS MacIlTaOHbIe MMPOTrPaMMbI
MPONBICKEHMs, OCHOBaHHbIe Ha MaKCMMaJbHOM BOBJIEUEHUM IIOTpeOUTENIs B
IesITeIbHOCTb UM <«KM3Hb» KOMITaHMMU. B pesysnbrare uem OoJjibllle  CBOOOIbI
BbIOOpa IIpedoCTaBjsIeTCsS IOTpebuTenssM, TeM Oosiee MHOOPMUPOBAHHBIMU
u podeCccruoHaIbHBIMU OHU CTaHOBSITCS d TOUKU 3peHus BbIOOpA
MpeAnpUSTHASI-TIOCTaBIIMKA U MTPOAYKTa.

B coskuBIIMXCS YCITOBMSIX, YTOOBI CMOMEIMPOBATh MTOBEIeHNE TIOTpeOuTesel U U3YUUTD
peakiuy 4yejioBeKa Ha pasjiMuHble CTUMYJIbl, IPOU3BOAUTENN U TMPOAABIIbI BbIHYKIEHbI
npuberatb K UCIOJIb30BaHUIO Pa3HOOOPA3HbIX KJIACCUUECKMX MHCTPYMEHTOB MapKEeTUHTa,
KOTOpbIE 3a4acTylO AAIOT HEMOJHYIO WM HEeJOCTOBEPHYIO MHGMOPMAIMIO OTHOCUTETHLHO
YYBCTB ¥ CKPBITHIX MOTMBOB IIPY COBEPIIIEHMM ITOKYIKM Y OObEKTa MCCIeNOBaHMS.

[Io mMHeHUIO psifa YyYeHbIX, YeJOBEeUeCKUI MO3T [Ji1 CO3HaTeJIbHOU [eSTebHOCTU
UCTIONIb3YeT TOJIbKO 2% 9Hepruyu, a OoJblllasi YacTb €ro pecypCcoB BbIEISETCS
MOZCO3HAHMIO, B KOTOPOM IIPOMCXOAMT TepepaboTka MHMOpMaInmu, BAMSIONUIAS M HA
norpebuTenbckue mpennouteHus. [lo aToM mMpuuMHe OCHOBHAsI JOJS KJIACCUYECKUX
MapKeTMHTOBBIX MCCJIENOBAHUN PbIHKA HE CIIOCOOHA PACKPBITh MCTUHHBIE MPEATIOUTEHNS
JIIonei; 0OHApY>KeHO, YTO peaKklyy Ha MPOAYKT YaCTO HEBO3MOYKHO OOBSICHUTDH CJIOBAMM.
DO/MBIIMHCTBO ~ YelIOBEUEeCKMX MBICJIE U OMOLUMK - Ppe3yJbTaT OesTeIbHOCTU
YyeJIOBEUECKOTO TOJCO3HAaHMSI, U B pe3yJbTaTe CIIPOBOIMPOBAHHbIE JIIOABMU HEMCTBUS
HeJb3s1 0ObSICHUTD CO3HATEIbHBIM Moaxonom [1-3].

st coBpeMeHHBIX CIIeIIMaJMCTOB B OOJIACTM MapKeTHMHra OCTPO BCTajl BOIPOC,
CBSI3aHHBII C (OpMMpPOBAHMEM CpPENCTB M METOAOB IPOBEIEHMUS WMCCJIENOBAHUM, C
TTIOMOILIbIO KOTOPBIX MOXKHO ObLIO Obl M3MEPUTh PEeaKIIMIO JIIONE, MPeXXae YeM UX pasym
HauHeT palMOHAIM3MPOBaTh pelleHus .

! Jackson J. Being Stuck Isn't Your Fate—3 Ways to Overcoming It.
URL: https://consciousmagazine.co/stuck-isnt-fate-3-ways-overcome/
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Bo3HuKHOBeHNe ¥ pasBUTHE HeMPOMapKEeTUHTa

[Tonrmanme noOTpebUTENST B MPOIECCE COBEPIIEHMST MM ITOKYIIOK TpebOyeT HOBBIX
CUCTEMHBIX MoaxomoB. OIHUM U3 COBPEMEHHBIX METOIOB OILEHKM YKAa3aHHOTO JIeCTBUS
SIBJISIETCSI HEPOMapKeTUHT — OTPacb PEKJIAMHOV MHAYCTPUM U MEKIVCIUIIIMHAPHAS
00671acTh, MCHOJB3YIOIIAsl [JOCTVMKEHMSI TICMXOJIOTMM U Helipobuosnoruu B cdepe
MapkeTuHra. OCHOBHOe cofiepiKaHue JaHHOI TexHooruu, mo Muennio A.H. CKkBopI1ioBoii
" H.B. XmenbkoBoi, 3aKJIFOYAeTCS B MCCIIeOBaHUM pedIIeKTOPHBIX
HepOodU3MOIOTMUECKMX pPeaKLMil yejloBeKa Ha JIF00ble KOMMYHMKATMBHBIE aTpUOYThI: Ha
Ha3BaHMe KOMIIAaHMM WIM TIPOAYKTa, JIOTOTUII, IIBETOBYIO KOMOMHAIIMIO, 3araxu,
ayaMOCUTHAJIbI, TU3afHEPCKME pellleHus. BriocieqcTBum Mpou3BOOUTCS MHTEPITPETAIVST
9TUX peaklIuil B IEJISIX MPUMEHEHMs IMOJYYEHHbIX AAHHBIX B MPOIBMKEHUM TOBApOB U
ycyr [4, 5].

[TpakTuKa MCIONMB30BaHMSI HEMPOHHBIX MCCIENOBAaHMIA He HOBA, TaK Kak elle B Hauase
1980-x rr. mpoBoguauch pasmmunbie skcrepuMenThbl (R.N. Khushaba) no memoncTpanumn
aKTMBaLMM OIpeeseHHbIX 00sacTell MO3ra NpyM peakluy MOTpeOuTessi Ha OTAe/IbHble
npoaykThl [6]. AHamM3y TMOTPeOUTENbCKUX peaKklMii TIOCBSIIEHbl pPabOThl TaKMUX
uccnenosareneir, kak M.A. Illaranos, C.IO. Mpruka [7], a Takke B.H. Anucmumos,
K.M. Konkosa, M.B. Koponésa, H.B. I'ankuna [8].

B 1990-e rr. B CIIIA BrepBbie ObIJ MCIOIB30BaH TEPMUH «HEMPOMApPKETUHT», a IepPBbIe
MCCIeNOBaHMs B 3TOM oGsacTy mpoBoauia Inpodeccop u3 ['apBapackoro yHMBEpCUTETA
k. 3antman [9]. CnenyrommM LIaroM B pasBUTUM HeEMPOMapKeTMHIa CTajlo CO3[LaHKe
HEPOOMOJIOTMYECKMX  KOMIIAHMM, SKeJaloIMX  MCIOJAb30BaTh  HOBble  Hay4yHbIE
MHCTPYMEHTBHI 3a IpeJieJiaMy akageMuueckoro mupa, B uactHoct The Nielsen Company.

B 2002 r. mpodeccop A. CMuATC NMpM MCIOJb30BAHUM TEPMMHA «HEMPOMApPKETUHT »
MMOAYEPKMBAJI BasKHOCTb 3TOTO HAaIlpaBJIeHMUS] MUCCAeAOBaHUM B 0OJaCTU IMPOABUIKEHUS
nponykumnu’. B Hauame 2012 1. 6blIa  oOcHOBaHa BcemupHas —accoumanyst
HeIpOMapKeTMHTa, OCHOBHOM 3ajiayell KOTOPOM CTaJI0 aKKyMY/IMpPOBaHMe MCCIIeOBaHNN,
HaIlpaBJIEHHbIX Ha MpPaBUJIbHOE I[IOHMMAaHMEe IIOTPEOHOCTEN, >KEJaHMi ¥ IMOIUNI
notpe6ureneii”*.

MeTonb! ¥ TEXHOIOTUY HEMPOMapKEeTUHTa

OcHoOBHasl 1ieJib HepOMapKeTUHTa — OOHApPYKUTb MMEHHO TO, UTO XOTST Jiomu. s
peleHust JaHHOM 1[I HeiPOMapKeTUHT MCITOIb3yeT MCCAeNOBaHMe BMU3yaaIn3aluy Mo3ra
U kmHnYeckoit ncuxonorun [10]. Brarogapst nmpuMeHeHMIO TaHHOM TEXHOJIOTUM YHAETCS

2Smidts A. The Future of Neuromarketing.
URL: http://neurorelay.com/2012/06/03/prof-dr-ale-smidts-the-future-of-neuromarketing/
*Calvert G., de Balanzé C., Watkins S. Opening the Black Box. An Academic Evaluation of the Ability
of Electroencephalography (EEG) and Eye Tracking (ET) to Predict Advertising Effectiveness.
URL: https://mafiadoc.com/opening-the-black-box_598b90f31723ddcb690d79ae.html
* Westoby N. Perspectives: A Small Change Makes a Big Difference.
URL: https://www.nielsen.com/us/en/insights/article/2017/perspectives-a-small-change-makes-a-big-difference/
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OOHApPYKUTb TO, UTO JIIOAYM MYyMAlOT M YYBCTBYIOT, KOTIa OHM CMOTDPST Ha BU3ya/IbHbIE
0o6paspl MPOAYKTA, TOABEPraloTCsS BO3IENCTBUIO COOOILEHUM OT pasHbIX OpeHIoB,
CMOTPSIT TEJIEBM30p WIM IpOCMarpmBaiOT VIHTEpHET, WrpaloT B BUIEOUTPBI WU
oOyJaloTcsl pasauMuyHbiM Bupam JnestenbHoctu [11]. Takum o6pasom, MO MHEHUIO
A.B. KpacuiapHMKOBa, CyTh pacCMaTpMBaeMOM HayKM 3aK/IIOYaeTCs B MCC/IeIOBaHUU
peakIyii yeJoBeYeCcKOro Mo3ra Ha oOpasbl TOBapOB ¥ OIpeAeIeHNM TOTrO, Kakue M3 HUX
MIPUHOCSAT TIOJIOKUTEbHbIE 3MOIMOHAIbHbIE OTKJIMKMA M aKTUBUPYIOT CTUMYJIbI, Ha
KOTOPBIX OCHOBAaHO IOcCjenyiollee npuobperenue nporykumum [12]. braromaps stomy
MPOUCXOOUT paciIMpeHue TpaHull [AJjsI TIOHMMAaHMUSI TIOBeleHUsI ToTpebuTesnein u
MIPOIIECCOB MPUHSITUS UMM PEIIEHNIA.

[IoMmrMMO  HOBATOPCKOM  CTOPOHBbI, HEMPOMApKETMHT MMeeT OueHb BbICOKYIO
MpuMeHUMOCTb. [lepBasi BO3MOKHOCTh €ro MCIIOJIb30BaHMSI COCTOUT B TOM, UTOOBI
MIPOSICHUTD TalHY pellleHni moTpebuTesnent o nokymnke. OkumaeTcs, 4To 3TO CHU3UT PUCK
He3(DEKTUBHOCTM HOBBIX PEKJAMHBIX OOBSIBIEHMI, 3alTyCKa pPeKJIaMHbIX KaMITaHUI U
pasMelleHus MPOAYKIMHA, TaK KaK B MPOIeCCe AAHHbIX MCCAeNOBAaHMI TIOSIBIISIIOTCS SIBHbIE
JIOKa3aTeabCTBa MPeNIIOUTeHNI TIOTpebuTeei U faxKe ONpeAesiseTcsl HOBask CerMeHTalys
TIOKYTIaTeJIeN.

Bropasi BO3MOXXHOCTb 3aK/IIOYaeTcsl B pa3pabOTKe HOBBIX METONOB BO3HEMCTBUSI Ha
JIOSUTbHOCTD MOTpebuTesien U UX pelleHus O MOoKynKax. [lepeuncieHHble mpenMylllecTBa
HaIlpaBJieHbl Ha CHIMKEH)ME MapKeTMHTOBBIX 3aTpaT 3a CUeT MCK/IIOYEHMS BJIOKEHUN B
HEBOCTpPeOOBaHHbIE MTPOTYKTHI MM MAJIO3(D(PEKTUBHBIE METOIVKNA.

[IpoBonmst  3KCIlepMMEHTbI C  MCIIOJIb30BaHMEM MHCTPYMEHTOB HEMpPOMapKeTMHTra,
mccenoBaTe (PUKCUPYIOT YaCTOTY MY/IbCa, IIOTOOT/Ie/IEH)e, MO3TOBbIE€ TOKM, JBVKEHUS
3payKOB ¥ JIPyTye CIOHTAaHHbIE PeaKIMy YeJOBEeKa, MCIIOb3ysl MarHUTHO-PE30HAHCHBIE
CKaHMPOBAHMSI MO3ra, ITO3UTPOHHO-3SMMUCCUOHHYIO ToMorpaduioo, QyHKIMOHAIbHbIN
MarHMTHO-SIIEPHBbIM PEe30HAHC, 3JeKTPOMArHUTHYIO M MarHuTtosHuedasorpapuo mjis
[TYyOOKOTO M3y4eHMs] MO3Ta U BBICIIMX KOTHUTUBHBIX (yHKUMI® yesoBeka [10-13]. Ins
M3MepeHMsT SMOIIMOHAIbHOM peaKklUy UCIOoNb3yloTcs yerpoiicTBa Galvanic Skin Reaction
(GSR) un Beat per Minute (BPM); oco6eHHO aKTyaJbHO UX MpPUMEHEHME B <«IIOJIEBBIX»
yCIIOBUAX".

ITo muenuio E.A. OmmapuHa, B HeMpOMapKeTMHIe MCIIOJIb3yeTCsl MHOXECTBO METO/IOB,
MO3BOJISIIOILIMX BBISIBUTH TOJCO3HATEe/IbHOE OTHOIIeHMe IoTpeburenss K ycayram®.
OcHOBHbIE U3 TaHHBIX METOIOB IepeuncIeHbl Ha puc. 1.

[TpoBonyuMble MCC/IeIOBaHMSI MOKA3bIBAIOT, YTO KaskAbI M3 PACCMOTPEHHBIX METOIOB
yMeeT OGOJIBLIYIO BaYKHOCTb B MICCIEJOBAHMY He{pOMapKeTHIa, KakK T10 OT/AeIbHOCTH, TaK
" B KOMILIeKce [14].

S Braithwaite J.]., Watson D.G., Jones R., Rowe M. A Guide for Analysing Electrodermal Activity (EDA) & Skin
Conductance Responses (SCRs) for Psychological Experiments.
URL: https://www.birmingham.ac.uk/Documents/college-les/psych/saal/guide-electrodermal-activity.pdf

¢ Owmapuna E.A. DMoumMoHaIbHbI GpeHAMHT U HelipoMapKeTuHr // Bpena-menemxkment. 2018. Ne 1. C. 2-11.
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HpaKTI/IKa IIPMMECHCHUSA HeﬁPOMapKeTMHPa Ha pOCCMﬁCKI/IX npeanpuiaTuax

OmHMM U3 POCCUICKUX MPEONPUITUN, UCIIOIb3YIONMX MHCTPYMEHThI HelIpOMapKeTHHIa
IJIST TIpoABVKeHMsT cBoey mpopykiuu, sBiasercs AO «ABU Ilpomakt», Bxopsiiee B
rpynny kommanuii ABI. OcHoBanHbI BO Biamyumupckon o6y1acTy XOJOMHT IO UTOTam
2019 r. 3aH%T MepBOe MeCTO IO 0ObeMaM ITPOM3BOACTBA KOJOACHBIX M3Oeauit. XOJAUHT
BBIITyCKaeT MPOAYKIMIO Ton 6peHmamu «Bssanka», «CtapogBopbe», «SIapeHa KOmoTb» U

Ap.

IToMMMO HeNPOMapKETUMHIOBBIX TEXHOJIOTMM, B CBOEM MAapKeTMHIOBOU OeSITeIbHOCTU
npeanpusitie yacto ucrnosb3yer meron CAWI (Computer-assisted web interviewing) kak
MHCTPYMEHT KOJIMYECTBEHHOI'O MCCJIENOBAHMSI PeakIuil MOTpeduTesien, CyTb KOTOPOTO
3aKJTFOYAeTCS] B CaMOCTOSITEJIbHOM 3allOJTHEHUM DECIOHJIEHTaMM AaHKETbl B pEKMMeE
OHJIAVH.

B kauecTBe mpumepa paccMOTpUM McCCJiefOBaHMe, BbinojHeHHOe KoMmiaHueinn AO «ABU
IIpomakT», B Tpollecce KOTOPOTO aBTOpaMM ObLI IIPOBEIEH CUCTEMHBI aHaJNU3
CYIIECTBYIOIIYX METONOB M CIIOCOOOB AMAarHOCTMKM ITOBEAEHMSI IOTpeOuTes e MSICHBIX
nmoy(abpMKaToB, a TaK)Ke BBITIOJHEH KOMIIJIEKCHBI OIEHOYHBIN IPOIeCC COOpPaHHbBIX
pe3ynbTaToB. IIpMMeHssT MeTombl  00OOIIEHMS], CpaBHEHUS UM TPYIIMUPOBKMH,
MCCaeIoBaTe/ M MHTEPHpeTUpoOBa/IM TOdydeHHble MOaHHble. B  xome skcmepumeHTa
pecnioHfeHTy B TeueHne 10 MMHYT [AEeMOHCTPUPOBIUCH (parMeHTbl POJIMKOB,
PEKJIAMUPYIOIIMX MSICHbIE TTOTy(dabpuKaThl KOMITAHNUMA.

WccnenoBanne mpoBOOMJIOCH ciemyrolmM obpa3oM. PecrnionmeHTy coobiaercs: «Mbl
McceqyeM BJMSHME peKJaMbl Ha 3allOMMHaHMe COHOepsKaHus Tejernepenad. Baiemy
BHMMAaHMIO IIpe[CcTaB/lieHa HeOosbllas Tejenepenada. Ee maurenbHOCTh coctasisger 10
MuHYT. [ToykamyiicTa, MOCMOTPUTE BUJIEO IO KOHIIA M OTBEThTE HAa HECKOJIbKO BOIIPOCOB
Jajnee».

[anee ocCyllecTBAsSeTCS AEMOHCTpalUMsl Iepenauy, KOTopasi MpepbiBaeTcs [Ba pas3a Ha
pekiamy. B kKaskmom pekysiaMHOM 6jI0Ke MPUCYTCTBYIOT (PUKCUMPOBAHHbBIE POIUKU (BCETO
ceMb, IIpUYEM MCIIO/Ib3YeTCs ONMHAKOBasi NaHejIb BHE 3aBUCUMOCTM OT TOrO, Kakue
PONMKM TECTUPYIOTCS) M MEHSIOIIMecss pOJMKM (COCTaB 3aBUCUT OT U3yvaeMou
KaTeropumn).

[Tocsie mpocmoTpa pecrnoHieHTa MPOCST 3alOJHUATh aHKeTY, KOTOpasl COAEeP>KUT BOIPOCHI
Mo CcomepykaHWIO Tepenauy (OTKPBITBIM M 3aKPbITHIM) M O peKkjamMaxX TOPrOBBIX MapOK
(OTKpBITBIA M 3aKpbITBIN): TOHPABWICS JIM POJIMK; BbI3bIBAET JIM JKeJaHMe
KyIUTB/TIONPOOOBaTh MPOAYKT/yC/IYyTy; yBeJIMUMBAEeT JIM JoBepue K Mapke. Bompocsl
OPMEHTMPOBAHbI HAa COOTHECEHNMEe pPeKJaM C BBICKA3bIBAaHMSMM M Ha BbIOOp Hambosee
MMOHPaBUBIIENCS peKIaMbl.

Hamu Obin OIpenesieHbl 1IeJib, 3adauM U LeJieBad ayauTopusa MCC/IedOBaHMA. L[eﬂb
uccjaeagoBaHms 3aK/IO4YaaCb B TeCTMPOBAHMU PEKJIAMHBIX POJIMKOB, CBS3dHHBIX C
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O6peHIaMM XOJOMHTA, B YCJIOBUSX, MAKCMMAJIbHO MPUOIMKEHHBIX K PeaIbHbIM (BO BpeMS
MIPOCMOTpa TeJIeBU3MOHHOM TIepeaun).

33.,118.‘1]/1 nccjaenqoBaHUs:
— OnpeneMTb YPOBEHDb 3alIOMMHAEMOCTU pPeKJIaM;

- ompenesuTb ypoBeHb (GOPMUPOBAHMUS >KeJaHUS KYINUTb/BOCIOJIb30BAThCS
MIPOAYKTOM/YCIyTOM (Tpaiin);

— -OIIpenejinTb YpOBEHDb O6I_L[€I‘O BOCIIPUATHUA KOHTEHTaA.

OCHOBHBIMM CyObEKTaMM B WUCCAEOOBAHMM SIBUJINUCH IOTPEOUTEIN MSICHBIX
nosydabpukaroB. OTO60Op pPeCOHAEHTOB AJIS1 TIPOBEIEHMST MCCIAeNOBAHMS OCYIIECTBIISIIICS
Mo reorpaduu, IOy, BO3pacTy M YaCTOTe MOTpeOIeHus OIpenesieHHbIX IMPOIYKTOB, a
TaKKe II0 IMPOCMOTPY TeJIEBM3MOHHBIX ITporpamMm. [eorpacdmusi OxBaTbIBaeT KpYIHbIE
ropona Cubupckoro u Ypanabckoro ¢emepaibHbiX OoKpyroB: HoBocubupck, KpacHosipck,
Exarepuu6bypr, Tiomennb, Yensomuck, Omck, Hpkyrtck. IlomoBospacTHasti CTpyKTypa
pPEeCIOHEHTOB IpeaCcTaB/ieHa Ha puc. 2.

TpeboBaHusT K pECIIOHAEHTY:
- norpeb6ieHNe nebMeHel He peske 1 pasa B mec. — 2 720 pecroHIeHTOB;

- notpebyieHNe 3aMOPO’KEHHBIX ITOJTHOCTBIO TOTOBBIX IIPOAYKTOB He pexke 1 pasa
B Mec. — 1 477 pecIIOHAEHTOB.

Oo61as Beibopka cocraBwia 4 110 pecrioHIeHTOB.

Pe3ynbTaThl Uccefo0BaHMs

Ha HauajbHOM 3Tame M3ydyeHWMs] peakiMii ¥ OTBETOB PECIIOHAEHTOB ObLI OIpenesieH
MHJIEKC KauecTBa PEKJIAMHBbIX POJIMKOB [JIi OIEHKM CTENeHU WX PEeJIeBaHTHOCTU U
TIOJIE3HOCTU /IS 11eJ1eBOM aymuTopuu. Kakablii BUIEOpS], OLIEHMBAJICS OIpalliBaeMbIMU
OTHOCUTEJIbHO [JPYTMX IO CTeleHM aKTyaJbHOCTM M aTTpakTUBHOCTM (ma6n 1). U3
MPeICTaB/JIEHHbIX MaHHBIX BUIHO, YTO HAMOOJIBIIMM MHIEKCOM KayecTBa ObLI OTMEYeH
pok «Bynbmenn 15+5»; cemoBaTesnibHO, MOXKHO TOBOPUTb O €ro OGOJIbIeN IO
CpPaBHEHMIO C aHAJIOTUUYHBIMU POIMKaMU 3G HEKTUBHOCTMH.

Crnenyooimm 3TalloM MCCAeOOBaHMS ObLIO OIpenesieHre y3HAaBaeMOCTM OpeHma U
acCOIMATUBHBIX SMOIMOHAIbHBIX CBSI3el y MoTpebuTesnen. IMumskeBble XapaKTePUCTUKA
MIPOCMOTPEHHBIX PpECHOHIEHTaMM pOJMUKOB TIpeacTaBjieHbl B maba. 2. U3
MPe[CTaBJIEHHbIX B TabauIle JaHHbIX BUIHO, YTO Hamubosiee YacTO OTMEYEHHBIMMU
XapaKTepUCTUKAMM pPeKJIaMbl ObLIM OPUTMHAIBHOCTb, HaJM4Me IOMOpa U CEMENHOCTb.
CaMmoii OpUTMHAJIbHOM CTasia pekjiama 6pennoB «Bynibmenn 15+5» u «MemBeskbe YIIKO»;
9T OpeHAbl IPUBJIEKATEbHbI [JISI ayOUTOPUM, CKJIOHHOM K SIPKMM, COBPEMEHHBIM
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TeueHUsIM (MoJiofeskHbIM cerMeHT). CamolM Becesioyi oOKaszajach pekjama OpeHaa
«BysnbMeHn crapblif», IJIT KOTOPOM XapaKTepeH CErmMeHT, MPeAITOYMTAIOIINI ITOmOOHBII
SMOIIMOHAJIbHBI KOHTEKCT — IEepPCIIEeKTMBHASI KaTeropus IMOTpebuTesei, COCTOSIas U3
Mostonbix Jiropen. Pexiiama 6pernoB «Bssanka» u «CraBHMIIA» OlleHeHa MOTpeOuTessIMu
Kak cemenHasi, OpeHma «Yebymenn» — Kak Becesasi, OpeHna « CTapogBOpCKyue KoyIbachl» —
Kak opurnHaibHast. [1o pesysbratam ucciemoBaHUSI ObUIM OTMEUYEHBbI HU3KME MTOKa3aTesmn
10 KPUTEPUSIM CTWJIBHOM M CEPbe3HONM PEKJIaMbl; BbIJe/IeHbI pasapakalollye peKJIaMHbIe
pomku. MOXKHO chenath BbIBOZ, YTO pekiama OpeHpa «BynibmeHu», Mo MHEHUIO
MOKYyTIaTesiel, caMasi OPUTMHAJIbHAss M Becesasi, TO €CTb MPUAEPKMUBASICh pean3alun
MMOIOOHOIO HAIpaBJIEHUS B peKjamMe, KOMIIaHMSI OXBaTUT ITOTpPeOUTEeseN, OKUIAOIINX
Bay-3(deKkTa OT MPOAYKLUMM U CTPEMSIIMXCS Bcerga ObiTh B TpeHae. KommnaHus oxBaTUT
CaMbIlil TIPUOPUTETHBIN CETMEHT, Y KOTOPOTO IPUCYTCTBYET [OOBepue K MPOAYKIUU U
KOTOPBIV BUIMUT B HEM BO3MOKHOCTD ITOJTHOIIEHHOTO YIOBJIETBOPEHMST CBOUX €KeIHEBHBIX
MMOTPEOHOCTEN.

B mpouecce aHanm3a Obula oOmpenesieHa CTeleHb BIMSHMS PEKJIaMHOTO poOJiMKa Ha
aGMHUTUBHOCTD 11€/I€BOI TPYIIIBI [IJIT MAaKCUMMAaJbHO TOYHOTO IOAOOpa pesieBaHTHOM
1esIeBoil ayguropun. Pesynbrarbl MccaenoBaHMs MpeNCTaBaeHbl B mabn. 3. AHanmmM3upyst
MoJIyyeHHbIe JaHHbIe, MOSKHO OTMETUTb, YTO HauboJIblilee sKejlaHe KyMUTb OTMeUaeTcs y
muti 18-34 sieT m BBI3bIBAEeTCS peKkyaMoii OpeHOoOB «bynbmeHu» (CTapblii pOIUK) U
«MenBexkbe VIIKO», a cpeay Jjui, 35-55 JleT Takoe >KesiaHME BbI3BIBAET POJIUK
«CraponBopckue Kojbachl «MsicHbIe». Y JKEHIIMH MMOJOOHOE >KejlaHMe OTMeYaeTCs Mpu
nmpocMoTpe posuka «CiaaBHMIIA (COCUCKM)», a Y My>KuMH — « CitaBHUIIA(KOIOACH)».

[IpoBeneHHOe MCCIemOBaHME IMMO3BOJIMIO OMpPENe/NTb, KAaKOM OOJKHA ObITh pekaama
MPOOYKIUM [JIST ee YCIEITHOTO TPOABMKEHMSI Cpedyl pasIMUHbIX TPYIMI IMOTpeduTesnen
(esieBbIX aymuTOpMii). AHaMM3 TIOJYYEHHBIX PE3YJbTAaTOB IO3BOJWI BbIIBUTb OIMUH
HeJOCTaTOK, KOTOPbI MOKET CHU3UTh Pe3yJIbTaTMBHOCTb MPOBOAMMOIO MCCJIeIOBaHMSI.
IaHHBII HEJOCTAaTOK 3aK/II0YaeTcs B TOM, YTO WMCCJIeNOBaHMe IPOBOAMIOCH Ha
JIOCTAaTOYHO OOJIBIIION BBIOOPKE, @ PECIIOHIEHThI 3a4acTyI0 JaBa/ii OCO3HAHHbIE OTBETHI,
TO €CTh MOIJIM TPaHCIMPOBATh, IO MX MHEHMIO, OXXUAaeMbiii oTBeT. [Ipu mpoBemeHuM
MUCC/IeNOBaHMSI  CJIeIOBAJIO  TMapa/UIeJIbHO BOCIOJIb30BaTbCSI  KaKMM-IMO0 MeTOIOM
HeIpOMapKeTMHTa, HalpuMep perucrpanuein cokpaienus Mmbii wim I3[, B manHOM
cydae  pesysabTaT ObUl  Obl  TOATBEPKIEH He 3aBUCAIIMMM  OT  PeCIOHJeHTa
IOKa3aTeJbCTBaMM, UTO TIO3BOJAMIO Obl ONTMMM3MPOBAThb peKJIaMHOe COOOIleHNe.
Hampumep, M3yunB posiMK, MOKHO BBISICHUTb, KaKue IOCIeNOBATeIbHOCTY BO30OYKIAIOT
MHTEepec, a Kakue, Ha000POT, pa3apaskaroT JIFOAEN MM PacCTPaMBaIOT UX, IIOTOMY YTO OHU
He MMOHMMAIOT ITOCJIaHMS.

BoiBogpbl

NHCTpyMeHTbl HelpoMapKeTMHra MOTYT ObITb MCIIOJIb30BaHbl KOMITaHMEN Ha pa3HbIX
CTaAusIX YXM3HEHHOTO LMKJa MpoaykTa. Bo-mepBbIX, MX MOXHO NPMMEHSITh KaK YacTb
mpoliecca KOHCTpyupoBaHusi usnenusi. Ha stom srtame 6Ge3ycioBHble peakluy MO3Tra
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MOTYT OBITb MCHOJIb30BaHbl IS TECTUMPOBAaHMSI M YTOUYHEHMS IMPOAYKTa TIeperd €ero
3aITyCKOM. DTa METOAMKA IIMPOKO UCIOJIb3YeTCs TIPU TeCTUPOBAHUY MUILIEBBIX MPOIYKTOB
Ha YPOBHE YIOBOJIbCTBUSI, CBSI3aHHOTO CO BKYCOM, 3arlaxOM, TEKCTYPOii, TpUUeM KasKIbIi
acCITeKT MOYXHO M3YUYUTb OTHEIbHO. BO-BTOPBIX, MHCTPYMEHTHI HEPOMAapKeTMHIa MOKHO
MCIIONIb30BaTh IOCJE TOrO, KakK TMPOAYKT OymeT TrOTOB, a peakuusi Mo3sra Oymer
MCITOTb30BaThCS AJIS1 M3MepeHusT 3D(PEKRTUBHOCTM PEKJIAMHONM KaMIIaHUA.

IaHHBIM TTOAXOM CIIOCOOEH YIYYIIUTh CIIOCOO CO3MaHMSI M aHaM3a KOMITAHUSIMM CBOMX
PEKJIAMHBIX COOOIIEHMI, YTOObI OHM CTaM OOJiee MHTEPECHBIMU, TTPUBJIEKATEIbHBIMU U
1eHHbIMK. llesibio SIBSIETCS BHECEHMEe W3MEHEHM BHYTpPM KOMIIAaHMM, a He Cpeau
norpebuteneri. MOXHO VyTBepKAaTb, UTO [JII MapKeTOJOrOB  HEMpPOMapKeTUMHT
MpUBJIEKATeJIEH TeM, YTO TIO3BOJISeT M3yd4aThb 3alpoChl MOTpeOuTes el HaMHOTO
sddeKrTrBHEE U OBICTPEE, a TAKKe IMOYUYaTh CKPBITYIO MHGPOPMAIMIO O MPEATIOUTEHMSIX
CBOMX KJIEHTOB.

Tab6nuya 1

NHpekc KauecTBa peKIaMbl

Table 1

Advertising Quality Index
ToproBass MapKa CrioHTaHHOE 3HaHue Mupekc kauecrsa pommkos  JKesmanue npuodpectu
Apomaryiiku 11% 0,23 62%
Bynbmenn 15+5 55% 1,24 66%
Bynemenn 6osbiiie 15+5 48% 0,83 51%
bynbMeHu (HOBBIN) 40% 0,82 60%
Bymbmenu (cTapbiin) 39% 0,62 47%
Bssanka (6e3 morobpenma)  25% 0,44 53%
Bssanka (c siorobpeHnom) 37% 0,59 46%
Bsizanka (cocuckn) 20% 0,38 57%
Kpyrrercor 15+5 35% 0,74 63%
MenBeskbe YIIKO 21% 0,46 64%
CK «T'oponckue tpaguumm»  27% 0,58 64%
CK «Kuura penentoB» 26% 0,6 68%
CK «MscHas» 20% 0,4 59%
CK «MscHble» 22% 0,45 59%
CnaBHuua (kosbaca) 14% 0,18 38%
CrnaBHuia (rmeJibMeHm) 14% 0,25 52%
CrnaBHuia (COCUCKM) 13% 0,22 49%
Yebynenu 15+5 41% 0,87 63%
UebGynenn (HOBbIIN) 19% 0,39 60%
Yebymenu (cTapslif) 26% 0,44 49%
Yebymumiiia (HOBbBIN) 21% 0,46 63%

Hcmounuk: aBTopcKas paspaboTka

Source: Authoring
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Ta6nuya 2

NMmupmxeBble xapakTepucTuku (mo cermenranuyu NeedScope)

Table 2

Image characteristics, according to NeedScope segmentation
Toprosast Mmapka OpurnHajbHast CTuiabHas CepbesHas
Apomaryiiku 40% 2% 1%
Bynemenn 15+5 45% 10% 2%
Bbynbmenn 6osbiime 15+5 31% 5% 3%
BynbmeHny (HOBbII) 35% 4% 1%
BynbmeHnu (cTapslin) 41% 4% 0%
Bsizanka (6e3 siorobpeHza) 20% 6% 4%
Bsisanka (c jioro6peHmom) 25% 5% 3%
Bsizanka (cocuckm) 19% 4% 5%
Kpyrrercer 15+5 29% 12% 2%
MenBeskbe VIIKO 45% 6% 4%
[Tana MoskeT (COCUCKM) 30% 13% 11%
CK «T'opoackiue Tpaguumm» 38% 9% 5%
CK «Knura pernienton» 31% 9% 22%
CK «Mscuas» 42% 4% 9%
CK «MscHbie» 25% 5% 4%
CrnaBuuiia (Kobaca) 11% 3% 7%
CrnaBHuiia (TieJibMeHn) 20% 3% 0%
CrnaBHuia (COCUCKM) 16% 4% 1%
Yebynenu 15+5 36% 8% 0%
UebGynenu (HOBBIIN) 31% 6% 3%
Yebynenu (cTapblit) 25% 5% 0%
Yebymuiia (HOBbI) 29% 5% 3%

IIpodonxcenue
Toprosasi MmapKa CemeliHast CroxoitHast Becenas Pasgpakaer
Apomaryuku 14% 15% 46% 9%
Bymbmenn 15+5 19% 17% 43% 9%
bynpmenn 6osbiie 15+5 12% 10% 45% 21%
BysmbMeny (HOBBII) 18% 18% 37% 7%
Bynbmenu (cTapbiin) 10% 5% 49% 18%
Bsizanka (6e3 yioro6peHza) 52% 17% 10% 11%
Bsi3anka (c Jioro6peHmom) 51% 18% 15% 11%
Bsisanka (cocmckn) 55% 22% 9% 6%
Kpyrrercer 15+5 19% 11% 37% 10%
MepBeskbe YIIKO 14% 19% 26% 9%
[Tana MoskeT (COCUCKM) 27% 8% 21% 17%
CK «T'oponckue Tpaguumm» 18% 16% 36% 8%
CK «Kuura peLenToB» 36% 35% 5% 6%
CK «MscHas» 22% 22% 37% 8%
CK «MsicHbie» 32% 24% 27% 5%
CrnaBHuiia (kosbaca) 43% 31% 13% 9%
CrnaBHuua (mebMeHn) 56% 25% 20% 15%
CrnaBHuia (COCUCKM) 53% 21% 19% 5%
Yebymenu 15+5 15% 11% 41% 11%
Yeb6ynenn (HOBbIN) 18% 10% 45% 12%
Yebymenu (cTapslin) 6% 5% 47% 26%
Yebymmiiia (HOBbIN) 16% 12% 41% 20%

Hcmounux: aBropckas pazpaboTka

Source: Authoring
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Ta6nuya 3

AdPUHUTHUBHOCTD JKeTaHUSI MOKYIIKY

Table 3

Affinity of buying desire
Toprosas mapka Bcs BbIGOpKa 18-34 roma 35-55 et
Apomaryiiku 62% 94% 112%
Bynemenn 15+5 66% 96% 109%
Bbynbmenn 6osbiime 15+5 51% 103% 92%
BynbMmenn (HOBBII) 60% 96% 109%
BynbmeHnu (cTapslin) 47% 107% 91%
MenBeskbe YIIKO 64% 108% 89%
CrnaBuuiia (1ieJibMeHu) 52% 101% 97%
Bsizanka (6e3 siorobpeHza) 53% 102% 97%
Bs3anka (c sorobpenziom) 46% 97% 107%
Bsizanka (cocuckm) 57% 96% 107%
CK «T'oponckue Tpaguumm» 64% 99% 103%
CK «Kuura perenton» 68% 94% 113%
CK «MsicHas» 59% 96% 109%
CK «MsicHpie» 59% 92% 123%
CrnaBHuia (koabaca) 38% 105% 94%
CrnaBHuiia (COCUCKM) 49% 103% 94%
Kpyrrercor 15+5 63% 97% 109%
Yebymesn 15+5 63% 95% 111%
UYebymenu (HOBBbIN) 60% 101% 98%
Uebynenu (cTapblif) 49% 106% 90%
UYebGynuiiiia (HOBbIN) 63% 99% 102%

IIpodonsicenue
ToproBast MapKa My>KUMHbI JKeHIIMHBI IMoTpe6uTenn IMoTpe6uTenn

TOTOBOM NMPOAYKIMM  3aMOPOIKEHHbBIX
nonydadépukaroB

Apomaryuiku 108% 94% 114% 105%
bynbmenn 15+5 102% 98% 117% 111%
Bynabmenn 6osbiime 15+5 106% 94% 129% 108%
BynbmeHu (HOBBII) 99% 101% 112% 107%
bynbmenu (crapblin) 96% 103% 103% 101%
MenBeskbe YIIKO 96% 102% 113% 104%
CrnaBHuiia (TieJibMeHn) 97% 102% 116% 105%
Bsizanka (6e3 sioro6peHza) 100% 100% 114% 110%
Bszanka (c siorobpeHgom) 96% 103% 102% 107%
Bsizanka (cocuckm) 104% 97% 105% 104%
CK «T'oponckue Tpaguumm» 105% 96% 97% 104%
CK «Knura pernienton» 95% 104% 103% 97%
CK «MsicHas» 116% 86% 116% 108%
CK «MsicHbie» 109% 92% 112% 109%
CrnaBuuiia (kosbaca) 73% 123% 114% 97%
CnaBHu1a (COCUCKU) 120% 88% 112% 105%
Kpyrrercor 15+5 101% 99% 106% 105%
Yebymenu 15+5 96% 103% 114% 103%
Yebymenu (HOBbIN) 97% 103% 111% 105%
UebGynenu (cTapbiif) 104% 101% 118% 110%
Yebymmiiia (HOBbIN) 90% 107% 115% 107%

Hcmounuxk: aBTopckas paspaboTka

Source: Authoring
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Pucynox 1
Kourenius HelipoMapKeTHHIa

Figure 1
The neuro-marking concept
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Hcmounuk: aBTOpcKas paspaboTka

Source: Authoring

Pucynox 2
IlesieBas ayguTopus A1 MPOBEAECHMS MCCI€TOBAHNUS PEK/IAMHBIX POJIMKOB

Figure 2
Target audience for researching commercials
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Hcemounux: aBTOpcKast paspaboTka

Source: Authoring
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Nudopmanys o KoHGINKTe MHTEPECOB

MpbI, aBTOpbI JAHHOM CTaTbM, CO BCEM OTBETCTBEHHOCTHIO 3asB/IIEM O YaCTUYHOM U
TTOJITHOM OTCYTCTBUM (DAKTMUECKOTO MJIM TTOTEHIIMAIBHOTO KOH(MIMKTA MHTEPECOB C KAKOM
6bI TO HM OBIJIO TPETHEN CTOPOHON, KOTOPbIV MOKET BO3HMKHYTh BCJIEACTBME My IMKan
IaHHOM cTaTbM. HacTosiiee 3asBjieHMe OTHOCUTCSI K IPOBENEHMIO HAyYHOM pPabOThI,
cbopy u 0OpabOTKe MAHHBIX, HAMMCAHUIO M TOATOTOBKE CTATbM, IMPUHSITUIO PEILIeHUs O
MyOIMKaIy PyKOITUCH.
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Abstract

Subject. This article discusses the marketing communication tools based on
the application of neuromarketing technology that help brands create products
that meet the needs of customers as much as possible.

Objectives. The article aims to define consumers' perception of dynamic
advertising information content in the food category.

Methods. For the study, we used a comparative analysis, synthesis, dialectical
methods, as well as a systems approach to data assessment, and marketing
questionnaires.

Results. The article describes the basic methods and technologies used in
neuromarketing, which help evaluate such unconscious reactions as a level of
attention and emotional investment, activation of memory. The article also
presents the results of an empirical study of respondents' perception of
nowaday commercials.

Conclusions. The use of traditional marketing methods does not always yield
the expected results. The use of neuromarketing tools has certain prospects in
measuring the conscious and unconscious response of consumers during the
product development and promotion phases.
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