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ITonyuena 18.12.2018 IIpenmer. Posib MepuaHgai3uHra B OBbIIIeHNY 3)HEKTUBHOCTY YIIpaBIeHMs TPOHaskaMu.
[Tonyuena B gopaboranHom  Llenn. YTouHeHMe U paclIvpeHNe TeOPETUKO-METOLOJIOTUYECKIX MOJIOKEHN YITPaBIeHUs
Buze 28.12.2018 TOPTOBBIMU MPENIPUITUSIMU Ha OCHOBE MepUYaH/Iaii3MHTa.

Opo6pena 14.01.2019 Mertogosnorust. Vcrnonb3oBaHbl OOILleHayYHble TPUHIUIBI M METONbI MCCIE€NOBaHUS:

Hocrynua onnaiin 28.02.2019 ananus, cMHTes, rPyNNMPOBKa, CpaBHEHME, MHIYKIIVS, AeOyKIus, 0000IIeHe U Ap.
Pesynbrarel. [IpoaHasm3upoBaHbl —OIpenesieHus MepYaHIai3uHra, IMPeAJIOsKeHHbIe
VYIK 338.462 3apyOesKHBIMM M OTeueCTBEHHbIMM aBropamu. Ha ocHOBe aHamm3a ¥  06OOIIEHMS
JEL: D29, F13, G39, L81 OCHOBHBIX HAy4HBIX TIOAXOAOB PpAaCKpbITa COHIepykaTeabHash 4YacTb MepYaHJaM3MHTa.
BbIsiB/ieHbI Ba OCHOBHBIX IOAXONA K MOHMMAHMIO MEpUYaHJasMHra: MepuyaHAai3yHI KaKk
Habop MHCTPYMEHTOB, JCIIOJIb3yeMbIX B TOPTOBOJ TOYKE [JISI yIIPABJIEHMSI MPOINaKaMu;
MepyaHJal3MHT KaK TeXHOJIOTMS YIIPaBJIeHUs TOBejeHeM ITOKYIIaTesiell B TOPrOBOM 3aJie,
CTYIMYJIMPYIOIIAsl TPOLECC TMOKYIOK [JIs1 JOCTVDKEHVS OIpefesIeHHbIX DPe3yIbTaToB
mpopak. IlpencraBreHO aBTOpPCKOe MOHMMAaHMe MepYaHAAN3MHra, GOKyCupyollee
BHMMaH/e Ha €ro COLMAJbHO-9KOHOMUYECKOV  3()deKTMBHOCTM U  KOMILIEKCe
MEepUYaH[a3MHTOBBIX VHCTPYMEHTOB. IIpenjio)keH OpraHmM3alMOHHO-3KOHOMMUYECKUIT
MeXaHU3M YIpaB/IeHs] TMPONaKaMy Ha OCHOBe MepuaH[ali3MHTa, BKIIIOUAIOLIMIA LIeJHu,
OGBEKTHI YIPABIEHNUS, KOMIUIEKC MHCTPYMEHTApHOTO obecreueHns, CUCTEMY COLUATbHO-
9KOHOMMYECKMX TMoKa3aresieit ajist oneHku addextuBHOCTH. KOMIUIEKC MHCTPYMEHTapHOTO
obGecrieuenust auddepeHIMpoBaH Ha ABE YacTU B 3aBUCUMMOCTM OT (opMaTa TOPrOBBIX
oprannsaumﬁ: OCHOBHbI€ ¥ JOOIIOJIHUTEJIbHbI€ WMHCTPYMEHTDI. Hpe,E[CTaBJ'IeHbI TUIIOBbIE
pelmeHns Mep‘laH,ELaﬁ[BMHFOBbIX IIpMeMOB. Hpe,[[.TIO)KeHI)I CcoLMaJIbHbIe M 3KOHOMMYECKHue
KimioueBsble ciioBa: ToKa3sareym 1j1st OlleHKM 3GGEKTMBHOCTM MepUaHAAN3MHT .
Mep4YaHJau3uHr, yrpasieHre BbiBogbl. O60CHOBaHA POb MepYaH[AM3MHTa B TIOBBIIIEHUM 3(hGOEKTUBHOCTM TMPOAAK
npopaxkamy, 3HeKTMBHOCTb, TOPTOBBIX OPraHM3alyil. DTO MCC/IENOBaHME [OMONHSIET TeOPETUKO-MEeTONOJIOTIeCKe
MHHOBALIUU TI0JIOKEeHNST THHOBAIMOHHOTO YIIPaBJIeHMsT IPOJaskaMy Ha OCHOBE MepuaHIai3MHTa.
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ITorick 3bdeRTUBHBIX TEXHOJOTUII YIPABIEHUS ObLIU PacIpoCTpaHEeHbI aCCOPTUMEHTHbIE
MpoIaskaMy B TOPTOBBIX MPENNPUATUIX SIBJITeTCsT TexHonoruu. OmHAKO B YCJIOBUSIX HACBIIIEHMS
OIHOV U3 aKTyaJIbHbIX MpoosieM. B konile 1990-x IT.  MOTpeOGUTENTbCKOTO PBhIHKA UM YCUMJIMBAIOIIENCS

0.B. Ykanosa u ap. / SkoHomuyeckud aHanus: meopus u npakmuka, 2019, 7. 18, Bbin. 2, cTp. 265-278
http://fin-izdat.ru/journal/analiz/ 265



0.V. Chkalova et al. / Economic Analysis: Theory and Practice, 2019, vol. 18, iss. 2, pp. 265-278

KOHKYPEHLIMK 3TH
Ma103(pheKTBHBIMMA.
opraHusanuy MUOyT IO IIyTM COKpAILeHus
acCoOpTMMEHTa, OCO3HaBas, YTO YIPaBISITh
GOJIBIIIMM aCCOPTUMEHTOM CJIOXKHO U 3aTpPaTHO.
B ycioBusX MUHMMM3aLMM acCOPTUMMEHTa MJIs

TeXHOJIOI MU
Ceronus

cTamm
TOPrOBbIE

obecrieueHuss  OoONMbIIMX  OOBEMOB  IPOdAsK
HEeOOXOI VMBI HOBbIE MHHOBALIOHHbIE
TEXHOJIOTMM, OOHOM U3 KOTOPBIX SIBJISETCS
mepuangansuar. OxH sapommica B CIIA B

1950-x rT., ero comepskaHme OTpa’kaeT Hay4Has
Teopusi «meHblte — Oosbiie» (LIM, Less is
More), OCHOBHas 3aiaya KOTOPOJ 3aK/TIOUAETCs B

obecrieueHnn OOJTBIIINX MPOIasK npu
MUHUMAaJIbHOM aCCOpPTUMEHTE.

B Poccum K MepuaHOauisMHTY — Havyau
obpamiatbcst B KoHme 1990-x rr, uTrO

06YCJIOBJIEHO arpecCUBHBIM BTODKEHMEM Ha
POCCUIICKMIA PBIHOK 3apyOesKHbIX KOMITAHMIA.
3apy6eskHbIe TOPTOBbIE CETM, OTKPbIBABIINMECS B
To Bpemsi B Poccum, yke Biamenu OaHHOM
TEXHOJIOTMEN ¥ HavyaiMi BHEOPSITb €e B CBOMX
MarasuHax. IIpencraBurtenu 3apyOesKHBIX
npousBoauTesneit, Takue kKak Coca-Cola, Pepsi-
Cola, Philip Morris u gpyrue, 1ojsi 3aBO€BaHUS
POCCMIICKOTO TIOTPEOUTENILCKOTO PBbIHKA CaMMU
CTalM  aKTMBHO  3aHMMATbCS  PO3HUYHOM
TOPrOBJIEM M OCBauBaTh IEPENOBbIE TEXHOJIOTMM,
B TOM uUMCJIe MepuYaHAalsuMHI. B  ycaoBusx
Y>KeCTOUMBIIIENCSI KOHKYPEHILIMM OTeYeCTBEHHbIE
TOProBble  MpEemNpUsITUS ObLIM  BBIHYKIEHBI
olepaTMBHO M3y4yaTb ¥  BHEOPSITh HOBbBIE
TEXHOJIOTMM YyIpaB/ieHMs I[poHakaMu, Cpenu
KOTOpBbIX OOHOM u3 3(PQGEKTUBHBIX IMPU3HAH
MepuyaHIa3yHI.

Hecmorpss Ha  mpakTMUeCKUil  MHTepeC K
MepuYaHIai3MHIYy, YCTOMUYMBOTO TTOHMMAHMUSI 3TOM
KaTeropuy B OTEUECTBEHHON U 3apy6GeskHOM
HayuyHOM JIMTepaType IOKa He CJIOKUIOCh. MBI
coNMMIapHbl ¢ GPaHIY3CKUMM CIELMAINCTaMU B
obmactm MepuaHpansuHra A. Bemmxobdom u
XK.-2. Macconom: «Pojgb MepuaHpmai3uMHra B
COBpPEMEHHOI TOProBJIe eIllle He TOBOPUT O
MpaBWIbHOM I[IOHMMaHMM JAHHOTO TEPMUHA,
MMOTOMY YTO OTBEThl HAa IMpPOCLOYy OaThb emy
ompefesieHre BeCbMa CUJIbHO PasMyalOTCs: OHU
JMOO YeTKMe U TMpPU ITOM OLIMOOYHbIE, JINGO
pasmbiTeile ¥ myTadele» [1]. Hayunbit wu
MIPaKTUUYECKUIT MHTepeC K IpobseMe yIIpaB/IeHMs

3 GHEeKTUBHOCTHIO MpOAasK Ha OCHOBe
MepuaHaan3uMHra o0yc/IOBIMBaeT HEOOXOAMMOCTD
HaIllero UCCaeqoBaHms.

Llenplo maHHOM CTaTby SIBJISETCST YTOUHEHME U
pacipeHnue TEOPETUKO-METOI 00T UUECKUX
MTOJIOKEHMIA TOPrOBOrO MeHEMKMEeHTa B 4YacTu
MepJYaHAali3suHTa.

B OGoNBIIMHCTBE  PabOT  MepyaHAAN3UHT
ompepensieTcss KaK TEXHOJOTMS  YIIPaBJIeHUS
MpoJaskaMy, OCYIIECTB/IsIeMass Ha PO3HUYHOM
MPeNpPUATAM M BKIIIOYAIOIIas HaOOp pasIMUHbIX
BUJIOB JESTeNbHOCTU. Tak, MCCIeqoBaTesn W3
Bemukobpuranmu P. Bapau u M. Paduxk
TPaKTyIOT MepUaHIaM3WHT KaK [esiTeJbHOCTD,
CBSI3aHHYIO C TIJIaHVPOBKOM MarasuHa,
IIeMOHCTpalyel ¥ BBIKJIAAKONM TOBapoB [2].
B npyroii pabore’ P. Bapmu yTouHseT, uTO
MepUaHAai3MHI  BKJIIO4aeT B  cebsg  Bce
dusmyeckme arpmubyThl, KOTOPble MOKHO HalTU B
MarasuHaXx. K HMM OHa OTHOCUT CTeJIaKU,
MOJIKM, BUTPUHBI, OM3aliH TOPIOBOJ IUIOIIAAN

u np.

Muorue  3apybeskHble ~ aBTOpPbl  IMOHMMAIOT
MEepUaHJa3MHI KaK OPraHu3aluio Mpe3eHTalun
TOBapa Ha MPENIpPUATUU TOPTrOBIMU. B CBSI3U C
TUM ONpeJeJieHe MepUYaHJai3uHra HepemIKo
JIOTIOJIHSIIOT CJIOBOM «BU3YaJIbHbBIN»
(visualmerchandising) [3]. K wuHcTpymeHTam
MepUYaHIai3uHTa TIPY 3TOM OTHOCSAT BCE€ TO, UTO
UCIIONb3yeTCd /ISl TIpeseHTaluu ToBapa 0Oe3
y4acTuss TOPrOBOTO IE€PCOHA/Ia: TBOPYECKUI
MOAXON K [M3aliHy MHTEpbepa, 0OOpYIOBaHMIO,
MOACBETKE, DPACIOJIOKEHUIO ¥ KOMIIO3UIIUIO
TOBapa Ha 060pynoBaHNH, PeKJIaMHBIM
CPencTBaM U IPYTUM BU3YQIbHBIM 3JIEMEHTAM B
MecTax Mmpogax [4].

Kpome Toro, B 3apybGesKHBIX MCCIETOBAHMUSIX K
BU3YaJbHOMY MEpPUYAHAAM3MHIY OTHOCST BCe
9JIEMEHTBI, KOTOpbIE CIIOCOOHBI TOBIMATH Ha
YyBCTBA, BKJIIOYas, Ha TEPBBIM  B3IVISAA,
HEBM3yaJibHble, TaKKe KaK MY3bIKYy M apoMarThbl
[5]. OTpaskeHne maHHOTO MOAXOHA U/UTIOCTPUPYET
Okchopackuil  TOJKOBBIN — CJIOBapb  Ou3Heca
(A Concise Dictionary of Business), rme
MepUaHIai3MHI TPAKTYyeTCs KakK IesTe/IbHOCTD 10
Mpofaske TOBApOB WJIM TMOMbBITKA MX IIPOAATh

' Bapnu P. YiipaBiieHyie pO3HIYHBIMM ITPOJAKaMIA.
Mepuanpaiisuur. M.: ITpocmekr, 2005. 272 c.
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IyTeM peKjaMbl M OPYruMx aTpMOyTOB B MecTax
nokasa’. Takoii yke TOUKM 3peHus IPUIepKUBAIOTCS
y)Ke YIIOMSIHYThbIe (DpaHITy3CKIe CIeNMUaINCThI 0
MepuaHnasuHry A. Bemixodd n XK.-3. Maccos.
OHM TIOHMMAIOT TIOJ, MEpPYAH/IA3MHTOM BCe, UTO
KacaeTcss BBIKJIAAKM TOBapa B  TOPrOBOM
MIPOCTPAHCTBE: <«IIPEXKIE BCETO €ro HaJuuue,
3aTeM €ro IpecTaB/ieHNe, aKIEHTMPOBAHME €ro
MPEUMYILECTB,  HajJuMuuMe  ITUKETOK  (TIpu
Heo6xomMMOCTM UHGpOpMaTuBHBIX). Ero 3oHa
OeNCTBMS - IPOCTPAaHCTBO, OrpPaHUUYEHHOE
creHamm» [l]. AHajmormyHoe CykIeHuMe O
MepuaHAal3MHre U3JIOKEHO B paborax
poccuiickux uccieposareneii B. CHerupesoir®,
K.Kanasz u P. Kamasn®, H. 3axapueHko u
E. KonecuukoBoii [6].

O6061IMB MOAXOLBL K IOHMMAaHMUIO
MepuYaHJaNi3MHra B YKa3saHHbIX MCCIeNOBaHMSIX,
MOKHO CI€JIaTh BBIBOJ, YTO B HUX MPUCYTCTBYET

HEeKoTopass  BapuabeabHOCTh  OTHOCUTEJIBHO
Habopa  MHCTPYMEHTOB  [JISI  peajausaluu
MepuaHOansuMHra. Bmecre ¢ TeM Bce 3T

MHCTPYMEHTBbI MO)KHO OObeAVHUTD B TPU I'PYIIIIBL:
IUIAaHMPOBKA TOPrOBOTO 3aJia, BBIKJIAAKA TOBapOB
Ha 00OpYyIOBaHMM, BHYTPMMArasMHHasi peKkiaMa.
OTM MHCTPYMEHTHI SIBJISIIOTCS OCHOBHBIMM IIPU
peaymM3aluy MepYaHIAN3MHTA M XapaKTepHbI IJIs
BceX  (OpMaToB  TOProBbIX  OpraHMU3aLMi,
He3aBMCHUMO OT clielyanusanyy. PaHee onuH 13
aBTOPOB [IaHHOM CTaThby TaKXke BbIAE/SUI UX B
KavyecTBe MIPUOPUTETHBIX [7].

Bonmee mmpokuit mogxom K TOHMMAaHMIO
MepuaHgaisuura mpemioked K. Ilpacagom wn
. Berpusunem [8]. Ilo wux MHeHMIO,
MepUyaHmaM3MHT He OTpaHMUUYMBAETCS

dusmyeckMMy arpubyTaMy BO BHYTPUMArasMHHOM
MPOCTPAHCTBE M BKIIOUaeT B cebs BCe TO, UTO
KJIMEHT BMIWUT, MpUOMMKasChb K MarasuHy:
BBIBECKY, BUTPUHBI, TAPKOBKY, (acam u mp.

CpaBHUTE/IbHBIN aHasn3 MHCTPYMEHTOB
MepuaHansuira B Poccum 1 3a py6GeskoM TOKasasl
HaJume OTJINUNTEIIbHBIX OCOBEHHOCTE.

3apy6eskHble aBTOpbI (POKYCUPYIOT BHMMAaHMe Ha

*New Oxford Business English Dictionary. Oxford University
Press, 2006.

* Cnezupesa B. Kuura mepuanpaiizepa. CII6.: ITutep, 2005.
384 c.

*Kanasn K., Kanasn P. Mepuangaiizunr. M.: PUTT-xonayHr,
2005. 236 c.

BUTpMHAX, CBeTe, MaHEKeHaX, My3blke W
apomarax [9], B TO BpemMsI KaK pOCCUICKUE
MCCIeNoBaTeN — Ha MJIAaHUPOBKE TOPrOBOTO 3aJ1a,
BBIKJIQIKE  TOBApOB ¥  BHYTPUMAarasMHHO
pekname. [IpuunHa 3TOrO pasjanuus, MO HaleMy
MHEHUIO, B OCOGEHHOCTSIX MOTPEOUTETHCKUX
PBIHKOB. O6berTamu SMIUPUUECKUX
MCCIIeNOBaHMIA 3apyOesKHBIX YUeHbIX B
GONBIIMHCTBE CJyYaeB  SBJISIOTCS
CIelaaM3MPOBaHHbIE MarasmMHbl KJIacca «JIFOKC»,
peanusyollyie MOIHYIO OfeXIy, 06yBb, Yachl U
IpyTye TOBapbl He TEPBOM HEOOXOAVMMOCTH.
WccnemoBauuss yueHbix B  Poccum
CKOHIIEHTPUPOBAHbI HA  TPOJOBObCTBEHHBIX
MarasyHax, peaM3yIolmX ObICTpOOOOpaUMBaEMbIe
TOBaphl MoBceqHeBHOTrO cripoca (rpymma FMCG -
Fast Moving Consumer Goods), rae mpoucxXOmuT
HambosbIast 6opbOa 3a MOTpedUTES.

Hecmorpst Ha pasnuuus, BO BCeX YKa3aHHBIX
paborax IpOCJeRMBAaeTCs OOIIMII IOAX0oHd, K
OIlpele/IeHMI0  MepuaHAai3uHra: 3To Habop
MHCTPYMEHTOB  [JI1  YBeJMYEHUSI  MPOJaK,
KOTOpbIE UTPAIOT POJIb «HEMBIX MPOAABIOB»
BHYTPM TOPTOBOTO MPOCTPAHCTBA U PSIAOM C HUM.
WMHon momxom K TMOHMMAHMUIO MepYyaHIai3uHTa
MPENJIOKEH aMEPUKAHCKUMMU  CIIeNMaIUCTaMU
b. Bepmanom u JIx. OBancom [10], kxoTopble
TPaKTYIOT MEPUYaHAAM3MHI KaK TEXHOJIOTMIO MJIS
IOCTVMKEHUSI  OmpenesieHHbIX — 1eneir.  OHu
OTMEYalOT, YTO MEepYaHIal3UHI BKJ/IIOYAET BCE
BU[IbI AEeSTETbHOCTH IO MPeIIOKEHUIO TOBapOB B
TeX MecTax, B TO BpeMs, II0 TeM LieHaM U B TeX
KOJIMYECTBAX, KOTOPbIE IO3BOJISIIOT PO3HUYHOMY
MIPENPUSTUIO TOCTUYD CBOU IIEJIA.

Poccuiickne wuccnemoBatesm  C. CblicoeBa U
E. By3sykoBa oxapakTepm3OBaayM MepuaHAAN3VHT
KaK CHUCTEMY MepONpPUSITUI, TPOBOAMMBIX B
MMKPOMMpPE MarasuHa M HalpaBjIeHHbIX Ha TO,
YyTOOBI IMOKYIATe 0 ObUIO YHOOHO, MPUSTHO U
BBIFOJHO COBepiiaTh HOKynku’. C 3TUM TpyZHO
He comtacutbes. llenp mepuanpmaiismHra OISt
TOPTOBBIX OpPraHM3alMi - TOBBICUTH
3¢bGbeKTUBHOCTD npojax. CpencrtBom
IOCTUKEHUSI ITOM IEN SIBJIIETCSI CIIOCOOHOCTh
TOPrOBOV OPraHM3alMU TPUBJIEYb IMOKYIIaTeseln,
3a[Iep>kaTh UX B TOPTOBOM 3ajie HA MaKCHMMAaJbHO
IOJITOe BpeMs M CTUMY/IMPOBaTb Ha MOKYIKY

5 Cuicoesa C., Bysykoea E. Mepuangaiisuur. Kypc yrpasneHus
accoptumenToM B posuuiie. CII6.: ITutep, 2008. 256 c.
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MaKCHMMa/JIbHOIO  KOJIMYeCTBa TOBapoB. OJTO
OOCTUTAeTCsl TOJIBKO TOIHA, KOIAa IOKYIIaTelio
obecrieueHbl yogoO6CTBO ¥ KOMGOPT B TOPTOBOM
3aJie, eMy IIOHSITHO, Ille HaXOMSTCSI T€ VUIM VHbIe
TOBapbl, [JOCTYIHA MHGpOpPMAIusI O  HUX.
B kauecTBe = MHCTPYMEHTOB  MepyaHIau3MHIa
C. CricoeBa 1 E. bysykoBa BbIIeauau BHELIHUI
BUJ MarasyHa, OpraHm3aliuio ero BHYTpPEHHEro
MPOCTPAaHCTBA, BBIKJIAJKY TOBapOB, MY3bIKY,
3amax, arMocdepy - BCE€, UYTO COCTaBJISIET
SMOILIMOHA/IbHO-TICUXOJIOTUUE CKUM HaCTpon
MOKyTIaTeass M  CTUMYJIMPYeT  COBepIlieHMe
MOKYIIOK B [JaHHOM MarasyuHe. BmepBble Ha
SMOITIMOHAJIbHYIO COCTaBJISIIOLIYIO  0OpaTmI
BHMMaHMe aMepuKaHCKui MapkeTojior @. Kotep
B 1974 1. [11]. UccnepoBanme 3MOLVIOHAIBHOM
COCTaBJISIIONIE) B MepyaHAaM3MHIe IOTYUNIIO
IajbHelIllee pa3sBUTHE B paboTaxX OTeUeCTBEHHBIX
" 3apyOesKHBIX YUYeHbIX (CM., Hampumep, paboThI
[12-14] u pp.). UcnemoBarenu [oKasaau, YTO
MOKYTIaTe/M BKJIIOYAIOTCS B IIPOILECC IOKYIIOK
HEOCO3SHAHHO, IIOJ,  BJMSHMEM  MMITY/IbCOB,
(bopmMMpyeMbIX MHCTPYMEHTAMM MepuaHIai3MHra
[14].

Takum  o6GpasoM, M3ydeHMe  CIeLMaTbHOM
JIUTEepaTyphbl TOKAa3aJi0 ABa OCHOBHBIX MOMXOMA B
MIOHMMAaHMM MepuYaHIaM3MHra: MepYaHIai3yHT
Kak Habop WMHCTPYMEHTOB, WCIIOJIb3yEMbIX B
TOPrOBOM ITPOCTPAHCTBE, M KaK TEXHOJIOTHUS

yIpaBjieHMsl  TIOBeAeHMeM  IIOKyIiarejieii B
TOPrOBOM  3aJle, CTUMYJIMpYIOIIas WX Ha
coBepIlleHMe  TOKYMOK IS  JTOCTVSKEHUS

OITpeNe/IeHHbIX Pe3y/IbTaTOB MPOIasK.

Ha namr B3risii, yKasaHHbIE TTOAXOMAbI TOTIOTHSIIOT
OpyT apyra. JTrobas KOMMepYecKast
IesITeJIbHOCTh, B TOM UMCJIe MepUaHIai3MHroBasl,
HalpaB/ieHa Ha [IOCTMKEHME OIpeNe/IeHHbIX
meseii. B TOproBbIX OpraHMsanusix TaKUMMU
LEJISIMM SIBJISTIOTCS, C OMHOM CTOPOHBI, CO3IaHMe
OTIpeneIeHHbIX TCUXOMU3NOIOTMIECKIX YCIIOBUIA,
bopmupyOIIMX 0COb0e MOBeNeHe MOKyIaTeen
M MOTMBUPYIOIIMX UX Ha COBEpIIEHME TOKYTIOK.
B cBasu c artum gy oneHku 3ddekTMBHOCTU
MepuaHIaisMHra  HeoOXOmMMbI  TIOKa3aTesn
conuanbHOi  3(MDEKTUBHOCTH,  TO3BOJISIOIINE
OIIEHUTh WM3MEHEeHUe TOBEIeHNe IIOKYIaTesen.
C mpyroin CTOPOHBI, MepuyaHIali3MHIOBasT
IesITeJIbHOCTh ~ AO/DKHA ObITh  9KOHOMMYECKU
pesyJbTaTuBHA " COMPOBOXIATbCS

TIOJIOSKUTEJIbHBIMM SKOHOMMYECKUMM pe3yJibTaTaMu
KOMMEPUYECKOM [IesITe/IbHOCTU. Takum o6pasom,
OlLIeHKa s(pdberTUBHOCTU MepuaHIaisuHra
IO/DKHA OCHOBBIBATHCS Ha CUCTEME COLMATIbHBIX
UM 9KOHOMMUYECKUX ITOKasaTesiel, MO3BOJISIOMINX
KOMILJIEKCHO IOIOWTM K 3ToM mpobGneme. s
Halllero MCCAeNOBaHMS STOT Te3UC SIBJIIETCS

OCHOBHbBIM n IMO3BOJISAET C(I)OpMYJII/IpOBaTI)
HEKOTOpbIE Hay4YHbIe T1I0JIO>KEeHMA KakK
TeopeTnyeCckoro, TaK WM MeTOHOJIOIrMYeCKOoro

XapakTepa 1151 TOHMMAaHKS MepUYaHaa3Hra.

Basupysicb Ha  cOpMUPOBAHHBIX  HAYKOA
MOAXONaX K OIpeNesieHMI0 MepyaHAal3MHra,
CUMTaEM 11€71eCO06PA3HBIM MPEeCTaBUTh
COOCTBEHHYIO YTOUHSIONIYIO TMO3UIMIO:
MepuaHOZal3MHT - 3TO  TEeXHOJOruf,
HampaBJeHHas Ha yIpaBjleHMe T[OBeIeHMeM
MOKyTIaTeJiel B~ TOPrOBOM  IPOCTPaHCTBE
MOCPEACTBOM  KOMIUIEKCA  MHCTPYMEHTOB U
COTMPOBOXKIAIOIIASACS CONMATbHO-IKOHOMUYECKOM
3(phHeKTUBHOCTHIO.

OCHOBBIBAsSICh Ha TIOJIO>KEHUAX 9TOI'O
orpenejeHus, npegjgaraeéM  OpraHM3alMOHHO-
SKOHOMMUYECKHUIN MexXaHU3M YIIpaBJI€HUA

3G GEeKTUBHOCTbIO TPOJAK B TOPLOBBIX
opranmsanusx (puc. 1).

K  ocHoBHbIM  HampaBieHusM  paboT 1O
yhnpaBJieHMIO TpoJaxaMu Ha OCHOBe
MepUYaH/Ia31HTa OTHOCSITCS:

* ompepesieHMe  Leseii ~ MepdyaHIAN3MHTA
(yBennyeHMe KOJMYECTBA IOKyIAaTesen,
CTUMYJMPOBaHME TIOBTOPHBIX  IIOKYIIOK,
yBeJIMYEeHNe CTOMMOCTU  TIOTPeOUTENTbCKON

KOP3MHBI U Op.);

* BBIOOD OOBEKTOB yIIpaB/ieHUSI (OTHEIbHbIE
OGpeH[bl TOBAPOB, KATETOPWH, IPYIITHI TOBAPOB);

* (opmupoBanue UHCTPYMEHTOB
(pasnuuHbie (GuUsnuvYeckme aTpubYyTHI,
HalpaB/IeHHble HAa MOTUBAIMIO COBEPILEHNUS
MOKYTIOK 6€3 yYaCTusl TOPrOBOT'O IIEPCOHAIA).

KOMIIJIEKCa

WHcTpymeHTBI MepyYaHIai31HTa cienyet
pasmesmnTh HA OCHOBHBIE ¥ [IOTIOJIHATEJbHBIE

(puc. 2).

OcHOBHbIE
SBJISIIOTCS

Mepan,uaIZsMHra
BCexX TOPTOBbBIX

MHCTPYMEHTBI
OOIIMMM  [JIs
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opraHmM3anuif, HEe3aBUCUMO OT MuX
crienyamusanyy. K nomnonHuTenpHbIM CpefcTBam
cjaenyeT OTHECTM MHCTPYMEHTbI, KOTOpble MOTYT
MCIONb30BAaTbCsl B Mara3yuHax OIIpefesleHHOM
crieliaau3aiyu U BBOLUTHCSI TOMOJTHUTEIBHO K
OCHOBHbIM: CBeTOBbIe 3(PeKThl, My3bIKa, 3aMaxu,
BUTPUHBI U ApPYyrue 3JIeMEeHTbI, CTUMY/IUPYIOIIe
MIOKYTIaTeJIeN Ha COBEPIIEHNE MTOKYTIOK.

B kommiekce WMHCTpPYMEHTOB MepyaHAAM3MHTa
IJIAHMPOBKA TOPTOBOT'O 3ajia SIBJISIETCS OTHUM W3
3HAUMMBIX  9JIeMeHTOB. JIIg  HeBOJbIINX
CITellaJM3UPOBaHHbIX MarasMHOB, He MMEIOLINX
OT[IeJIOB, TJIAHMPOBKA BKJIIOUAET paclipenesieHye
TOProBOM ILIOIIAMM Ha 30HBI: BXOM-BBIXOM, IO
TOpProBoe  06OpymOBaHMe, KaccoBas  30Ha,
MpoxXoOmbl OJS TOKyIaTejeil. B KpymHbIX
MarasmMHax, B KOTOPbIX aCCOPTUMEHT
mojpasmesisseTcss Ha TCPynnbl (KOMILIEKCHI,
KaTeropuy, CeKuuu), IUIaHMPOBKA [IOJDKHA
OCYILIECTBJIATbCSI C YyuYeToM psaa (hakTopos.
TumoBble pellleHMs] PACIONIOKEHNUSI OTHENIOB B
MarasyHe IpeCcTaB/IeHbl B mabi. 1.

Pasmeliienne TOBapHBIX OTIEJIOB B COOTBETCTBUM
C YKa3aHHbIMU B mabn. 1 TUTIOBBIMU pelleHUsSIMU
MMO3BOJIUT IPaBUJIbHO CGOPMUPOBATH  TPOITY
MOKyIlaTejieli B TOProBoM 3ajie, obecreuns
BO3MOXKHOCTb ITOCETUTb MAaKCUMaJIbHO OoJiblliee
KOJIMUECTBO TOBAapHBIX OTHEJIOB M HAaLeJIUTb Ha
MTOKYTIKM.

BTOphIM OCHOBHBIM MHCTPYMEHTOM
MepUYaH/Iali3MHTa SIBJISIETCS BBIKJIaJKa TOBAapOB.
OTr mnosoxkeHusi ToBapa Ha OOOpyHOBaHWUM, a
MMEHHO - Ha KaKOM IOJIKE B 3aBMCUMMOCTM OT
pacCTOsIHMS OT TIOjla, B KakoM YacTu IOJIKH,
CKOJIbKO (EeMCMHIOB TOBapa Ha IIOJNKe, Kak
odopmIIeHa MOJIKa CaMUM TOBapoM (OTHOPOIHBIN

TOBap TMPENCTABJIeH  pa3sHbIMM  E€MKOCTSIMU,
LIBETaMMu YIIaKOBKH, MOTPeOUTETHCKUMMA
CBONCTBaMM, [IeHAMM), HIMUME PEKJIAMHBIX

MaTepuaioB — B 3HAUMTEIbHOM CTEIeHU 3aBUCST
MIPOIAXKN.

ITpn 3TOM cnenyer PYKOBOZCTBOBATbCS
caemymoIMMy  TpaBuiaMu.  IIpmopuTeTHBIMMU
MeCcTaMy Ha TOJIKAX TOProBOro OOOPYIOBAHMS
SIBJISTIOTCST:

* [I0 BEPTUKIN -
TIOKYTIATeJIs;

Ha YpOBHe TIJas M pPYK

* 10 TOPM3OHTA/IM — B LIEHTPaJIbHOM YaCTU TOJIKA
MM B LIEHTPE KOHKPETHOM IPYIIIbl TOBAPOB
(npu nmauHe obopymosanus mo 2,5 m). Ilpu
Gosblliell AjMHE OOOpymoBaHMS Haubosee
3(GdEKTUBHBIMU SIBJSIIOTCS OOKOBbIE MOAYIIH,
mmpyueM IIpaBblii - Gosiee 3(PPEKTUBHBIN C
TOYKM 3peHMsT 0OBEMOB ITPOIAK.

3HaHMe 3TUX IpaBuJ1 IO3BOJIIET IIPAaBUJIbBHO

pacrnpeneisitb IIOJIOYHOE IIPOCTPAaHCTBO n
YIIPaBJIATDH npoma>kaMmn. BerHI/Ie IIOJIKA
uenecoo6paSHo MCIIOJIb30BaTb [Jid TOBAapOB-

HOBMHOK. HMKHME TIOJNIKM UCIIONb3YIOT OIS
M3BECTHBIX, XOPOILIO PACKyIaeMbIX OGPEHAOB WU
I KPYIIHBIX YIIAKOBOK. ToBapbl Ha IIOJIKax
IOJIKHBI OBITh BBIJIOKEHBI TAKMM 00pPa3oM, UTOObI
MOMCK HY)XKHOIO ToBapa ObUI MaKCHMMAajbHO
objierued. [l 3TOro Ha ITOJIKaX HEOOXOOMMO
CO37aThb BUAMMbBIE OJIOKM IO MapKe, YIIaKOBKe U
MPOAYKTOBOM  rpymme.  JTO  AOCTUTAeTCs
CTIeNYIOIIMMM MepYaHIaN3VHIOBBIMM TIpMEeMaMM:
pacIipenesieHeM TOBapOB IO IIBETaM C ITOMOIIIbIO
MPUHLIAIIA LIBETOBBIX IISITEH, IMIPUBJIEUEHNEM
BHMMaHMsS K HYXKHBIM TOBapaM C TIOMOIIbIO
TOBapOB-KOHKYPEHTOB (TMPUMHIIMIT «CTEHbI 3aMKa»
WM «KPENKUIl OpelleKk»), paclpene/ieHneM
OMHOPOAHBIX TOBAPOB IO I[€HAM OT OOJIbIIETO K
MEHbIIIEMY [0 HAaMpaBJeHNIO [OKYIIaTeIbCKOM
TPOIIbI, TIOJIHO 3aII0JIHSIEMOCTDIO MOJIOK U JIp.

IIpu ompemeneHuu BBICOTbI BHIKJIAAKMA CJIEOYET
YUUTBIBATD, UYTO PACCTOSIHME OT BEPXHEN IPaHMIIbI
TOBAapHOM BBIKJIAAKM OO COCEIHEM BepxHei
MOJIKY JO/DKHO OBbITh He 6Gojiee IMIMPUHBI JBYX
nmasblieB. Bce ToBapbl BBIK/IAABIBAIOT Ha ITOJIKAX
STMKETKaMM C MapKUpPOBKOM B  CTOPOHY,
obparieHHyl0 K  TokymareiasMm.  OcHoBHas
uHbOPMAIMS HAa YIAKOBKE MOJDKHA OBITh JIETKO
yyTaemMa, He 3aKpbITa APYrMMM YIIAKOBKAMMU U
1eHHMKaMu. L[eHHMKY JOJIKHBI ObITh aKKypaTHO
odopmMiIeHbl, pa3bopuMBbI 1 JIETKO unTaeMbl. I1pu
BBIK/IAAKE  HEOOXOOMMO  PYKOBOLCTBOBATbCS
IPUHIMIIOM POTALMM: [TePBbIN IIPUILIE/T — II€PBbIi
yiies.  Beikimagka — mo/mskHa — ob6ecIieunBarh
JEMOHCTPALMIO HaMIYUIIMX KayecTB TOrO WUJIN
VIHOTO TOBapa, TOV W/ MHOM MapKy MPOSYKIMK®,

Ocoboe BHUMAaHKE B MepUYaHIai3MHIe OTBOIUTCS
TeXHOJIOTUM  «KPOCC-MepUaHIai3uHI»,  KOIha

® Yranoea O.B. Toprosoe fmeno. OpraHu3anysi, TeXHOIOTUS
¥ TIPOEKTMPOBaHME TOPTOBbIX Mpennpustii. M.: @opym;
VH®PA-M, 2016. 384 c.
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psaooM C TOBapaMM OCHOBHOI'O aCCOPTMMEHTa

BBIKJIIbIBAIOTCS COITYTCTBYIOIIME TOBapbI
(criareTTu pSAOM C KeTUyIlamu, KOHBSIKM — C
IIOKOJIAAHbIMM ~ HabopamMuM ¥ T.O.). Takas

BBIK/IA[IKA YBEJIMUMBAET OOBEMBI MPOJAK U TOTO,
u Ipyroro ToBapa 6osee uem Ha 50% [15].

Ocobble mpaBwIa HEOOXOOMMO COOJIOmATh MPU
BBIKJIaIKE OJHOPOOHBIX TOBAPOB, OTINYAIOIINXCS
MOTPEeObUTENbCKUMU CBOJMCTBaAMMu ",
COOTBETCTBEHHO, IeHamu. [lonaroe  BpeMms
CUMTAJOCh, YTO STM  TOBApbl  CJIEOyeT
BBIK/IAIBIBATh [0 BO3PACTaHMIO IIEHbI IO XOMmY
IOBIDKeHUsT mokymnatenei. CerogHsi B IpPaKTUKe
TOPTOBBIX OpraHuM3alnmuil  CJHOXMUJIACH
IMaMeTpajbHO  IPOTUBOMOJIOKHAS — ITO3ULIMS:
TOBaphbl BBIKJIAObIBAIOTCSI OT OOPOTUX K MeHee
moporum. Tak, accopTMMeHTHas JMHeMKa Ha

nmpuMepe  Kojbac  BBIVISIAUT  CJIELYIOIIUM
06pasoM: MSCHbIE [OeJuKarechbl, KOITUEHbIE,
MMOJTYKOITUEHbIe, BapeHble KOIOaChl.

TpeTbMM  MHCTPYMEHTOM  MepYaHAAM3MHTIA,

OTHOCSILIMMCSI K TPYIIIIE OCHOBHBIX, SIBJISIETCS
obecrieueHne TOKyIaTeieli BHYTPUMAarasyuHHOM
pexyiamoii. Peknama [Oo/pKHA peliaTh 3amaun
MpefoCTaB/IeHns MHPOPMaLM B ITOMCKe HYKHBIX
TOBApOB ¥ CTUMY/IMPOBAHMS TIOKYIIKM TOBapOB.
Tak, YyCTaHOBJIEHO, UTO  JIOIOJIHATEJbHAs
vHopManys Ha ToBapax IPMBJIEKAET BHMUMAaHME
MOKYTIaTesIeN, CTUMY/IMPYS IIpoliecc MoKynok. Ho
ypesMepHO  OOJbllIoe  KOJMUYECTBO  TaKUX
yKasarejieil MOXeT MMeTb obpaTHbi 3ddekt. B
MepUYaHIai3MHTe [ECTBYeT MpaBMIO «7 * 2»,
COIJIaCHO KOTOPOMY Ha IPOCTPaHCTBE, KOTOpOe
OIHOBpPEMEHHO OXBaTbIBaeT IJIa3 uesjioBeKa (2,2-
2,5 M) MOXeT HaxomuThcsd OT 5 Mo 9 Takux
yKasaTejel. BosgelicTBue peKkJaMHBIX
MaTepuaJoB Ha MNOTPedbUTENI HOCUT
KpaTKOBPEMEHHbI XapaKTep, Mpu 3TOM OOKEH
paboTaTh TIOCBLI He <«IOOyManl U  KyIIu»,
a «KymM 37ech M cenvac». VIMeHHO 3Tum
BHYTpMMAarasmHHbIe peKJIaMHbIe cpencTBa
OTJIMYAIOTCSI OT PEKJaMbl Ha TeJIEBUAEHUUM U B
npyrux CMU.

BaskHoi1 3apaueii peanusaluy MepuyaHAaM3MHIa
SIBJISIETCSI OllEHKa ero 3pdekTuBHOCTU. M3yueHne
CIeLMAaIbHON JIATEPATYPhl MO TEOPETUUYECKUM U
METOMOJIOTMYECKMM  BOIpPOCAaM  ITOCTPOEHMS
usMepuTesen oueHKM 3(PpEGeKTUBHOCTY TOProOBOM
IesITeJIbHOCTY TO3BOJIMJIO CAeJIaTh HEeKOTOpbIe

000011eHNS 17t MIPeIJIOKUTD [oKa3areJm
COIMAJTbHO-9KOHOMMIYE CKOM 3 HEeKTUBHOCTU
MepuaHpansuura (mabn. 2). Ilpu atom ciemyer
OTMETUTh, UTO [ejieHMe Ha COUMaIbHbIE U
SKOHOMMYECKMe TIoKasaTeJyu OoJbllle  HOCUT
YCJIOBHBIN XapakTep.

[IpounnocTpupyeM METOAUKY pacuera
mokasaresieit. IlokasaTesb 3arpaT BpeMeHM Ha
MOKYIIKY BK/IIOYAaeT BpeMs, 3aTpaueHHOe Ha
O3HaKOMJIEHME ITOKYyIaTe/ieli C acCOPTUMEHTOM,
BBIGOD TOBapa, OKMAAHNME B OUepeny K KacCupy u
pacuet, a Takke BpeMsl, 3aTpayeHHOe Ha JOpOry
mo MmarasuHa u obpatHo. OrnpenenuTb TaHHBIN
[IOKa3arejib MOMKHO PEruCTPalOHHBIM METOLOM
Ha OCHOBe HaOIomeHui, 6ecel ¢ MOKyHaTeISIMU
MJIV TIYTE€M COLIMOJIOTMUECKOI'O OIpOCa.

Kosdbdurments! nogxoma K OTaeITy, UMITYIbCHOM
MOKYIIKY, IPUBJIEKATeIbHOCTY OTHeJa (MarasmuHa)
TaKxke OITpeeJISTIOTCS pPerucTpanOHHbIM
MeTonoM. B mab6n. 3 mpemcraBieHbl pe3ysbTaThl
OIIEHKM  9TMUX  IIOKasaTejeil.  DKCIepPUMEHT
MIPOBOAWIICS B TEUEHME TPEX MECSIEB B OMHOM W3
CeTeBbIX MTPOAOBOJIbCTBEHHBIX MarasuHOB
Huxuero Hosropoga. B pesynbrare mpumeHeHMs
MepuaHJal31Hra MmokKasareau 3pQGeKTMBHOCTU O
OTHAEJbHBIM TOBApPHBIM TpYTIaM YBeJIUUMUIUCDH
MTOYTM B JIBa pasa.

[lokazarenp ~ KauecTBa  TOPrOBOM  YCJIYTU
PEKOMEHTYEeTCSI OTPENEeNATh Ha OCHOBE METOIUK
«Tanubt nokymnarenb», SERVQUAL u mopmenu
Kano'.

DKOHOMMYECKME ITOKa3aTeau MPUPOCTa IPOAaK,
NpuOBLIM OT MepyUaHIAli3MHIa, PEeHTAOebHOCTU
poAaK, BaJIOBOTO moxofa KaTeropuu,
CTaOMJIBHOCTY OObeMa IPOHak PEKOMEHOYETCS
ompeniesIsiTh He MEHee YeM uepe3 TpU Mecsia
mocje BHeAPEHUS MepuaHIali3MHTOBBIX
TEXHOJIOTUIA,  YTOGBl  MCKIIOUUTh  BJIMSHUE
CIyYalHbIX (PaKTOPOB.

CucreMa pa3pabOTaHHBIX COLMATbHO-9KOHOMUUECKIX
IIOKasarejieil MO3BOJISIeT OIepaTMBHO OLIEHUBATh
pe3ynbTaThl MEPUYaHIA3MHIOBOM TeSITeTbHOCTU
M  KOPPEKTUPOBAThb  pe3ylbTaTbl, UCIOJb3Ys
MIPe/IJIOKEHHBIN MHCTPYMEHTAPWIA.

"Kpaciox HU.A., Kazakoea JI.B. Oco6eHHOCTH UCIIO/Ib30BaHMUS
mopesu KaHo /171 OlieHKM KauecTBa MpefoCTaBiseMbIX YCIIyT
B PO3HMYHOMN TOpro.iie // [Tpo6emMbl SKOHOMMKY ¥ YIIPABJIEHUST
B TOprosJjie 1 npombiiiedHoctu. 2015. N2 2. C. 5-17.
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PesysibTaThl Halllero MCCAEOOBaHMS SIBJISIIOTCS
OCHOBOV IJIS1 pellieHUs] MPUKIATHbIX M HayUYHbBIX
Mpo6JieM, CBSI3aHHBIX C BHEIPEHMEM U pPa3BUTHUEM
MepuaHOausuMHra OjIsi  POCCUIMCKOM  HayKu
M TpakTMKU. B JajbHeHIeM  aBTOPCKOe
MCClIeNOBaHMe MOKET ObITb YIIYOGJIeHO 3a cyeT

Ta6nuua 1
TunoBblie pelieHNns1 PACIIOIOKEHNS OTAE/IOB B MarasuHe

Table 1
Model solutions to departments arrangement in a store

MOy YeHUSI GOJIbIIIETO MH(POPMAaIIOHHOTO
MaccuBa SMIIMPUUECKUX IaHHBIX o
MCCJIENOBAHNIO YYBCTBUTEILHOCTM MIOTpeOUTE TN
K TeXHOJOTUSIM MepyaHIaM3MHTa
MIPUMEHUTEIBHO K cIieluduKe pasHbIX GopMaToB
TOPrOBbIX OpPraHM3aINIA.

Tunosble pemieHNst

PesynbTar

IUIAaHMPOBKU 6e3 yueTa MepUYaHAAN3UHTA C YYeTOM MepYaHAaN3uHra
HaripaBiieHHOCTb TPOIIbI Mo wacoBoi cTpesike ITpoTMB YacoOBO CTPENKA
MTOKYTIaTes e

[IpuBnexkaTenbHOCTh KoHpuTtepckue usnenus He SIBISIFOTCS @DpPYKTHI ¥ OBOIIM SIBJISIFOTCSI CAMBIMU

TOBAapOB, KOTOPbIE
«BCTPEUAIOT» MOKYyIaTesen

IIpUBJIeKaTeJIbHbIMU

IpuBJIEeKaTe/JIbHbIMU

I'pynnupoBKa TOBapOB 1O
YacToTe CIpoca ¥ IpaBuiia
MX pasMeleHNs

ToBapb! IOBCEIHEBHOTO CIIPOCA He BCerna
pacrosokeHbl MO epUuMeTpPy TOPTOBOTO
3as1a (GpPyKThI, OBOILM U AD.).

ToBapbl meproxMUYECKOTO CIIpoca
pacIIoyIoKeHbI He B IIeHTpe,

a 1o MepUMeTpY.

ConyTCTBYyIOIIME TOBAPhI HEe YepenyIOTCs
C TIOBCeITHEBHBIMM

ToBapb! OBCEAHEBHOTO CITPOCA
PACIIOJIOKEHBI 10 IEPUMETPY TOPrOBOIO
3aJ1a ¥ YepenyroTCs C UMITYIbCHBIMU
ToBapamu. ToBapbl MePUOANYECKOTO
CIIpOCa PacroIOKEHbI B IIEHTPe
TOPrOBOrO 3aJia

CobiioneHne mpaBuia
«30JIOTOTO TPEYroJbHMKa»

B yCJIOBHBIN TPEYTOIbHMK B [IJIAHMPOBKE
TOPrOBOI'O 3aJIa He IOIa/IX TOBAphl,
KOTOPBIMM XOTUM 3a/HTE€PECOBAThb
MTOKYTIaTesIei

B yC/IOBHBI TPEYTOJIbHUK B IIJIAHMPOBKE
TOPrOBOIO 3a/1a MOMaJIM TOBAPHI,
aKTUBHOCTb IPOJAK KOTOPBIX
Heo6XOIMMO MOBBICUTh

I'apMoHMyHOCTH
accopTUMeHTa

He co6monaercs

CdopmrpoBaHbl TOBapHbIe KaTeropun
«IIMBO, YMIIChI», «QJIKOTOJIbHAS
MPOMYKIYSI, [IIOKOJIaJ, TOPTHI,
MUPOSKHBIE» U AID.

[y6mpoBaHye mpomax

Her

«Yai1, kode» B IByX MeCTax TOPrOBOTO
3aj1a

Pacrnipenenenne ToBapos
IO IIeHaM B TOPrOBOM 3aJie

CucreMbl HET

CobitopaeTcst IPUHIUT
«4epecIIo0CHULIbI»

HasHauenue YIJIOBbIX 30H

CucreMbl HET

XJ1e6GHbIN, MSICHOV OT[IeJIbl, OTHe
COB6CTBEHHOTO MTPOM3BOICTBA

Hasnauenne MMPUKaCCOBbBIX
30H

CucreMbl HET

[11s1 MeNKMX TOBapOB MMITYJIbCHOTO
cpoca

Hcmounuk: aBTopckast pazpaboTka

Source: Authoring
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Ta6nuuya 2
ITokasaresin OLEHKY COUMATIBHO-3KOHOMMUYECKO 3¢ (PpeKTUBHOCTY MepUYaHJai3uHra

Table 2
Indicators to assess the socio-economic efficiency of merchandising

ITokasarenb Mertop onpeneseHus

COl{ uanbHble nokasamenu

3arparsl BpeMeH! ITOKyTIaTesiell Ha MOKYNKY  PerucrpalMoHHbI
(mo marasuHa U 06paTHO, BpeMst
B MarasmHe)

Koadduiment nonxona k orneny K; PacueTHblIit.
Ki=n/ N;
rae n; — KOJM4YeCTBO MIOCETUTEIeN, MOMOIIEIINX K OTATY 3a STOT
TIEPVON;
N - 0b111ee KOMYECTBO MOCETUTEJIEN 32 ONTPeNeIeHHbIN EPUO],

KoadduimenT nmmynbcHom nokynku K, PacuetHblIit.
Kz = Ny / N y
i€ Ny — KOJIMYECTBO MOKYTIATeel, COBEPIIMBIINX ITOKYITKA
B 3aBMCUMMOCTHM He OT CITPOCa, a MOJ, BAMSHUEM UMITY/IbCOB;
N - o0111ee KOJMYECTBO MOCETUTEJIEN, COBEPIIMBIINX MOKYTIKY

KoadbduimeHT npupiekareJIbHOCTY OTAEA PacueTHblIit.
(marasuna) K3 Ks;= K,/ K,
rae K, - ko3bduiineHT MOKYyTKY;
K - ko3 duimeHTy nMogxona K oTaeny

VEo6CTBO Iy TIOKCKE TOBApOB PacueTHbI, peruCTPalMOHHBIIA.

(nudopmaumn) gyis norpeduresei AHanm3 KHUTY OT3bIBOB U MPEIJIOKEHMUIA.
Co1monornyeckuit onpoc.
Ha6mionenus, Gecenpl C HOKYIIATEISIMYU M COTPYTHUKAMM
BCEX PaHrOB

[Tokasaresb KaueCcTBa TOPTOBOM YCIIYTH PacueTHbiii
DKoHomuueckue nokazamenu
Ipupoct npomax IT I = Il — Iy,

rae I1,,. — 06beM MPOmaK 3a TPU MecsIia MOC/ie BHEAPEHUS
MHCTPYMEHTOB MepYaH/1ali31Hra;
I1,,. - 06beM MpOAaxK 3a TP MOCJIETHUX MecsIia 10 MepuaHIai3MHra

[Ipubsins OT Mepuyangavsunra [p Ip = Ipuw. — Ipsm.
rae I1pn. — IpubbUIL OT MPUPOCTA MPONAXK 32 TPU MecsIa
OCJIe BHEPEHNUSI MHCTPYMEHTOB MepUaHIaii3MHIa;
Ipy,. - 3aTpaThl Ha MePYaHAA3MHT 3 TPU MOCIENHNUX Mecsia
[0 MepyYaHIai3uHra

PenTabenbHoCTb Ipogax Ry, R, =11,/ N,,
rae I1,, — mpubbuUIb OT MPOJAK;
N - BbIpyYKa OT peaM3anyu MPOLYKIUNA

Basosoii noxon, kareropun B/ B = X TH- HAC,
rme X TH - cymMa TOProBbIX HaGaBOK KaTeropuiu;
HJIC - nasior Ha fO6GABJIEHHYIO CTOMMOCTb

CrabmibHOCTb 06beMa mpomaxk V; Vi= O i/xi,
rme O ;— CpefHee KBaIpaTMUECKOe OTKJIOHEH)E 3HaUeHus] 00bemMa
MpOoIask KaTeropum i;
Xi — CPeIHEromoBoe 3HaueHye o6beMa IIPOoJak KaTeropum i

Hcmounux: aBTOpCKas pa3paboTka

Source: Authoring
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Ta6nuuya 3
KoadduumenTs! apheKTMBHOCTH BBIK/JIAZKM TOBAPOB /10 ¥ I0C/I€ BHEAPEHNS MHCTPYMEHTOB MepYaHAai3uHra
Table 3
Efficiency factors of merchandise display before and after introduction of merchandising tools
OTtaen Kosddunment mogxona Kosdduument Kosdduument
K otoeny K MMITY/IbCHOM MOKyNKu K IPUBIEKATEe/IBHOCTH
orgena Ks
0 mocsie 1o mocjie o mocJjie
MoJ10uHbIf 0,43 0,83 0,37 0,74 0,32 0,84
Coxu, BOIbI 0,32 0,88 0,24 0,75 0,29 0,88
Konbacer 0,37 0,43 0,33 0,39 0,35 0,49
TopTbl, MMPOKHBIE 0,33 0,48 0,27 0.44 0,39 0,75

Hcmounuk: aBropckast pazpaboTka

Source: Authoring
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Pucynox 1
OpraHn3anyfOHHO-3KOHOMIYECKUIT MeXaHu3M ypasieHus 3¢ (HeKTUBHOCTHIO MPOJAK

Figure 1
The organizational and economic mechanism of sales performance management
{ ITe MepuaHaai3HuHTa ]
[ O6BbeKTH YIIPaB/IeHHMA }
I
BpEH,EL]:I TOBapoB KHTEI‘ODHH TOBapOB I'pynnel ToBApOB
[ KoMIITeRe HECTPYMEHTApHOTO O6ecnedye Hns ]

1 [ ~ B ] i

! OCHOBHO MHCTPYMEHTapHi !

| L v |

i [11aHKMPOBKA TOPTOBOTO BrIK1angka TOBapos Ha CpencTsa HaBHIalMK .

i sana 060 pYI0BaHI M BHYTPMMAarasuHHas pexiaMa :
VT }' """""""""""""""""""""""""" 1
H [ Jlono/THUTe ILHBLA MHCTPYMeHTapMiA } |
| | |
| | [ | | | |
: . Lser Npyre |
; z;?’g:;zle HHTEpBEPA K My3bIKa Jamaxu BuTpuHbt dusmueckme :
H obopygoBaHM aTpUBYTsI |
1 1
1 |

[ 2O (QeKTHBHOCTD YIIPaBIeHMA }
—_—
SKOHOMMYECKad ‘ ‘ CormanpHas

Hcmounuk: aBTopckas paspaboTka

Source: Authoring
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Pucynoxk 2
HHcTpyMeHTHI MepUYaHAAN3UHTa

Figure 2
The merchandising tools
WHcTpyMeHThl MepuaHjai3uHra
/ \;
OcHoBHBIE HomomHUTebHbIE
| TImammpoBKaTOProBOro 3ajia I —| CsetroBble 3¢ deKThl
| | IIBeT mHTepbepa
__| BmixmazkaTtoBapos
t—| BuTtpuust
CpencrBa HaBUT AU
L | M BHYTpMMArasmMHHas L
peKIama V3bIKa, 3aMaxy U IIp.

Hcmounuk: aBropckast pazpaboTka

Source: Authoring
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Nudopmanust 0 KOHQIUKTE MHTEPECOB

Mpbi, aBTOpbI [MAHHON CTaTbyM, CO BCEM OTBETCTBEHHOCTbIO 3asB/ISIEM O YAaCTMYHOM M IIOJTHOM
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Abstract

Subject The study considers the role of merchandising in improving the efficiency of sales
management.

Objectives The purpose is to refine and expand theoretical and methodological provisions
of trading companies management on the basis of merchandising.

Methods The study employs general scientific principles and methods of research, like
analysis, synthesis, grouping, comparison, induction, deduction, generalization, etc.
Results We analyzed the definitions of merchandising offered by foreign and domestic
authors, reviewed and generalized basic scientific approaches to disclose the substance of
merchandising. The paper reveals two main approaches to understanding the
merchandising: merchandising as a set of tools used in sales outlets to manage sales; and
merchandising as a technology to control the behavior of buyers in the sales area that
stimulates the shopping process to achieve certain sales results. We present our own
understanding of merchandising, focusing attention on its social and economic efficiency
and a set of merchandising instruments. We also propose organizational and economic
mechanism of sales management on the basis of merchandising, including goals, objects of
management, a set of tools, system of socio-economic indicators to assess efficiency;
present typical solutions of merchandising techniques; offer social and economic indicators
for performance evaluation.

Conclusions The paper underpins the role of merchandising in increasing the efficiency of
sales of trade organizations. The study complements the theoretical and methodological
provisions of innovative sales management based on merchandising.
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